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KANSAS — RATE 


a POLITICAL 


SITUATION. 


VOTE-GETTER. 


Western Managers Favor Postpone- 
ment of Test Case—Fear Spread 
of Idea to Other States. 


The feeling prevails in Chicago taat 
no hasty action should be taken on the 
Kansas rating law. When Superintend- 
ent Barnes first delivered his 12 per 
cent, order, there was much rabid sen- 
timent, a desire to contest the law 
without delay. This extreme tendency 
that first evinced itself, has waned 
somewhat, although there seems to be 
a general opinion that the law saould 


ultimately tbe tested. Such is the 
opinioa of Attorney Thos. Bates of 
Chicago, legal advisor of the Western 
Union. He says that Kansas is not so 
much to be feared as is the danger of the 
Kansas rate law propaganda spreading 
to other states with insurance commis- 
sioners ordering reductions with a high 
hand. 

“It is the best political vote getter I 
know of,” said Mr. Bates. “If such 
laws prevail, what is to prevent insur- 
ance rate reduction becoming an issue, 
each gubernatorial candidate promising 
the heaviest cut in rates.” 

Mr. Bates declares the 
successfully attacked on the ground 
that both legislative and judicial au- 
thority are vested in a purely adminis- 
trative officer. The railroads in some 
cases have won suits in Kansas on this 
point. 

Some very torrid telegrams were re- 
ceived from the East intended to be 
read at the meeting in Chicago last 
week when the report of the Kansas 
committee was presented. All com- 
munications, however, were suppressed 
and referred to the committee. 

The committee recommended con- 
testing the law but its wings were clip- 
ped. On direct vote the contest feature 
was turned down and the committee 
was ordered not to begin any litiga 
tion. 

It seems to be the opinion that the 
wiser plan is to placate the Kansas 
authorities, confer with them, discuss 
the subject fairly and henestly with the 
hope that no further rate orders will 
go out unless the experience of the 
companies warrants action. 

“Let us give Superintendent Barnes 
a hearing even if he did aot accord us 
one,” says the managers. “Let us tarry 
awhile and see if he intends reducing 
rates further. 

“If we find that he is using his office 
for political preferment to our detri- 
ment, then let us try to overthrow the 
new law.” 

Such sentiment prevailed and the 
committee suffered a gentle reprimand. 

Perhaps the anti-trust suits begun be- 
fore the new law went into effect may 
have a bearing on the decision to wait. 

(Continued on page 13.) 


law can be 





DIRECTORY OF DEPARTMENTS 


Life Insurance. . . 
Editorial 

Fire Insurance 
Casualty & Surety 
Industrial. 


New York and Boston, Thursday, September 16, 1909. 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
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OPINIONS ON 90-DAY CLAUSE, 


MASSACHUSETTS LAW IN WAY. 


Thirty Day Limit in Bay State—Not to 
be Enforced Arbitrarily— 
Other Views. 


With a desire to ascertain the extent 
the 


recom 


to which companies might adopt 


ninety-day policy loan clause- 
the 
surance Presidents, 
William H. Hotchkiss, 
of Insurance for New 
his approval, we wrote 
panies 
follows: 

“In The Eastern Underwriter of this 
week appeared an article relative to 
action taken by the Association of Life 
Insurance Presidents recommending 
the a clause in policy contracts 
allowing companies ninety days in 
which to grant a loan after request by 
the assured; also stating that a policy 
form this clause had been 
drafted and submitted to Wm. H. Hotch 
Superintendent of Insurance for 
New York for ‘his approval, and if grant 
ed, same would be commencing 
with January 1, 1910 

“We thank 
as to whether 
to incorporate 
policy 


mended by Association of Life In 
submitted to 
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York State for 
the leading com- 
under date of September 9 as 


and 


use of 


embodying 
kiss 
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woul vou for a statement 
company proposes 
such a clause in its 
contracts, if permissible, and if 
propose to usé¢ what 
your objections the 

The clause 

The wording of the 
doubtless vary slightly though being 
similar in effect In some instances 
the wording will ‘be 

“Will advance w ninety 
after an application for loan 
ceived, etc.” 

n others following will be used 

‘Which said loan may be deferred 
by the company for a period not ex 
ceeding ninety days, etc.” 

and as regards cash 

“the payment of which 

ferred ninety 

the rece pt of application 
for.” 

A clauss 
Pittsburgh 
forth in its 
lows: 

For the 
ests of all policyholde rs, 
pany reserv 


your 


vou do not same, 
‘reto may be.” 
proposed is as follows 
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thin days 


is re- 
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values 
be de- 
after 
there 


surrender 
may 
davs 


; 
Lie 


used for some time by the 
Life & Trust, clearly 
policy contract is as 


set 


fol 


inter- 
com- 
es the right to require 

ninety days written notice 1} 

making any cash loan. 

As regards cash surrender values the 
company reserves the right to defer 
payment six months after receipt 
of application therefor. 

The responses received in 
company Managers are div 
the question although, where possible 
to do so, dy far the greater proportion 
intend using the clause. 

Massachusetts companies, or ex 
ample, have no option in the mat- 
ter. The law expressly states that a 
policyholder shall within 30 days of the 
application therefor entitled to a 
loan from the company. This provision 
will, therefore, have much to do in 
shaping the attitude of Bay State com 
panies. 

In other instances policy contracts 
for 1910 not embodying a ninety-day 
loan clause have already been submit 
ted to the New York Insurance Depart 
ment and it is understood that a ruling 
has been made that no changes of any 
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nature whatsoever will be allowed dur- 
ing the year. 

Other companies have printed their 
policy contracts and do not deem the 
ninety-day loan. clause of sufficient im- 
portance to incur the expense necessary 
to make the change, while some com- 
panies are flatly opposed to the use of 
such a clause. 

We give herewith extracts from some 
of the letters received: 

Favors Proper Precaution. 

Joseph Ashbrook, vice-president 
Provident Life and Trust:—“This Com- 
pany has paid cash values and made 
loans from organization, but until a few 
years ago, did not promise to do so in 
its policies. We still think it better 
that the companies should not obligate 
themselves. Competition would com- 
pel them to do what is reasonable and 
proper. When we finally incorporated 
the promise in our policies we coupled 
it with. the reservation that if at any 
time the interest of the policyholders 
composing the company made it neces- 
sary, the payment of a cash value or 
the granting of a loan might be deferred 
for six months. It has been gratifying 
to us to find that the idea was adopted 
by the Committee of Fifteen, and by 
many States which have legislated upon 
the subject, including the State of New 
York. The experience of the receiut 
financial panic, even if many other 
weighty reasons are not considered, 
demonstrates the wisdom of the pro- 
vision. 

“In our judgment the money paid to 
maintain a policy should be regarded 
as money permanently set aside (conse- 
crated if you please) to secure an im- 
portant, a sacred object, and shoulu 
not be diverted except under the most 
imperative necessity. The idea that a 
policy is a ‘quick asset’ or the ‘most 
available collateral security,’ is incon 
sistent with this view. The education 
of the public in reference to the sub- 
ject has been in the wrong direction. 
Cash and loan values should not have 
been made such prominent features.” 

Loan Within 30 Days. 

William D. Wyman, vice-president and 
treasurer Berkshire Life:—We have 
no option in this matter as the Massa 
chusetts law provides that after 30 days 
notice we shall grant loans to policy- 
holders. I refer you to page 96, section 
78, of the revised laws of Massachu- 
setts, issued October 8, 1998, which 
states that “after three full annual 
premiums have been ‘paid on any policy 
of life or endowment, of insurance is 
sued bv a domestic insurance company 
after December 31, 1907, the holder 
thereof, upon its proper assignment to 
the company, shall, within 30 days of 
the application therefor, be entifled to 
a loan from the company, etc.” 

Submitted Without Reservation. 

Jos. A. De Boer, president National 
Life of Vermont:—Our company has 
already submitted its contracts to the 
Insurance Department of New York for 
use in 1910 and these policies con- 
tain no reservation of that character. 

R. W. Huntington, Jr., President Con- 
necticut General Life:—It seems to me 
that a clause in policy contracts allow 
ing companies ninety days in whica to 
grant a loan after request by the in- 
sured would be a very advantageous 
thing for all parties concerned. In our 
policies which were submitted to the 
insurance commissioners of New York 
for approval there was no such clause 
as this incorporated and we understand 
from the commissioners’ ruling that no 
changes of any nature whatsoever will 
be allowed and no additions can be 
made to any ‘policy in New York within 
the calendar year 1910. neither can any 
new policies be issued. 

Precautionary Measure Only. 

Thomas A. Buckner, vice-president 
New York Life:—It is the intention of 
this Company to insert in all its poli- 
cies issued on and after January Ist, 
1910, a clause which will give the Com 
pany the privilege of a delay of ninety 
days in granting loans after the request 


for same—provided the form of policy 
alreaded submitted to the Superintend- 
ent of Insurance of New York State 
meets with his approval. It would he 
the intention and custom of the Com 
pany to grant loans on such forms of 
policies immediately upon demand, the 
same as heretofore, without taking ad- 
vantage of such ninety-day clause. It 
is believed it will be in the interest of 
the policyholders to have such clause 
in case of emergencies or panics, the 
same as savings banks. 
Premium Loans Excepted. 

Paul Morton, president Equitable Life 
Assurance Society:—The forms of 
policy the Society proposes to use after 
January 1, 1910, will contain a clause 
giving us the right to defer policy loans 
for a period not exceeding ninety days. 
This provision will, of course, not apply 
to applications for loans for the specific 
purpose of paying premiums. 

E. E. Rittenhouse, president Provident 
Savings Life Assurance Society:—Tihis 
Society ‘has inserted in all of its poli- 
cies the ninety-day-loan clause, in the 
same form as that suggested by the 
Life Insurance Presidents Association. 

E. J. Heppenheimer, president Col- 
onial Life:—The Colonial Life is acting 
in concert with the other members of 
the Association of Life Insurance Presi 
dents ‘by inserting a clause in its policy | 
contracts wherein the Company is grant- 
ed the option of deferring the payment 
of policy loams for ninety days. 

Already in Use. 

W. C. Baldwin, president Pittsburgh 
Life & Trust Co.:—The policy forms of 
this Company have had a provision in 
them for the past year or two giving 
the Company the privilege of requiring 
ninety days for the granting of loans 
and six months for the granting of cash | 
surrender values. I enclose you one 
of our policy forms. * * * In my| 
judgment all life insurance companies | 
should make such a provision. 

L. G. Fouse, president Fidelity Mutual 
Life:—We approve the recommendation 
of the Association of Life Insurance 
Presidents as being in the interest of 
conservative underwriting and the safe- 
ty of the companies. This Company 
has always inserted a loan clause mak- 
ing the loan within thirty to ninety days 
from time of application, but has al 
ways granted loans on demand. Con- 
ditions, however, might change so that 
demand obligations might affect the 
solvency of the strongest life insurance 
company. It is, therefore, expedient to 
incorporate in all life insurance policies 
the clause in question. 

For Use if Deemed Advisable. 

Henry Moir, Associate Actuary Home 
Life:—In the policies we have submit 
ted to Superintendent Hotchkiss we! 
have inserted a clause in the loan pro 
vision stating that a loan may be ob- 
tained “within 90 days after an applica 
tion for a loan is received.” Of course 
it is our intention to grant loans im- 
mediately on request in all ordinary | 
circumstances and to take advantage of 
this clause only in time of unusual finan- | 
cial pressure, when the interests of | 
policy holders in general would be best 
protected by such action. We have not 
inserted any such limitation in our 
clause dealing with cash surrender 
values. 

George B. Woodward,, third vice- 
president Metropolitan Life:—In our 
policy forms Submitted to William E. 
Hotchkiss, Superintendent of Insurance 
of New York, we have incorporated 
the clause giving us permission to de 
lay the granting of loans on our poli- | 
cies for a period of ninety days, if we 
should think it advisable at any time | 
to do so. 

Proper and Logical Safe Guard. 

Franklin B. Mead, Actuary and Secre- | 
tary Michigan State Life:—Such a) 
clause was incorporated in our new) 
policy forms which we ‘have been using | 
since February Ist of this year. We| 
concur with the view of the Association | 

(Continued on page 8.) | 











The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 


It sells to the man who has «all the insurance he wants’’ 
and to the man who ‘never believed in life insurance.’’ 


Active aggressive agents can make more money with less effort 
selling this NEW policy than any other policy of any other company. 


We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 


Why not sell what is wanted. The «just as good’’ requires a 
deal of talk and then don’t satisfy. 


Come in and see us and we will put you in line to sell, the 
genuine MONTHLY INCOME POLICY. 


‘JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 
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The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———-Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 

of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Su rplus 
1906 —-$1, 226,696 $74,309 
1907—-$1,001 ,409 $27,775 
1908 —— $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions Renewals on New Plan Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








A. G. BULLOCK, President B. H. WRIGHT, Secretary 


“~ 
STATE MUTUAL LIFE ASSURANCE CO. 
OF WORCESTER, MASS. 
INCORPORATED 1844 
50% Increase to July lst. June Largest Month. WHY ? 
SUPERIOR SELLING PROPOSITION 
Liberal Policy Conditions Large Values Low Premiums 
Increased Dividend Apportionment Up-to-Date Agency Department 
Impartial Judgment by ‘“‘ Webb’s Comparisons Simplified” gives us highest score 
Latest Competitive Helps Attractive Advertising Matter 
Our salesmen are doubling their incomes Are you ? 
Investigate Join us and grow 


EDGAR C. FOWLER, Supt. of Agencies 











THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST STRONGEST 
IN IN TH E 
AMERICA WorRrRLoD 


Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

No o:her company has, by increas- 
ing its scale of annual dividends four 
vears in succession (1906, 1907, 1908, 
1909), reduced premium payments so 
rapidly. 


For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 


34 Nassau Street New York, N. Y. 
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AGENCY ARGUMENTS 


Written for THE EASTERN UNDERWRITER by 
HENRY MOIR, Author of ‘ The Life Insurance Primer,” Vice-President Actuarial Society of A nerics, ete. 





“ADVICE TO YOUNG AGENTS. 
First Impressions. 

As an agent constantly meets new people, 
‘t is most desirable that he should make a 
ood impression on his first interview. It is 
ften said that the key to good manners is 
‘Be natural.” But this only applies to the 

ian who is sincere, who has been born with 
native consideration for others, and who 
<nows something of the amenities of life. To 
such a man this injunction is directed and he 
iequires the confidence of others through his 
openness and candor. To earn such confidence 
is one of the first requiremnts of good 
ageney work and the quicker it can be done 
the better. 

Very often an agent has an unpleasant re- 
ception from a stranger when he talks life 
insurance on meeting him for the first time. 
The agent is frequently greeted harshly, or 
even with scorn and contumely, almost al- 
ways he is met with suspicion. To be natural 
in such cases would mean that the agent 
should repay in the same coin. Therefore re- 
straint is necessary at this first meeting, and 
an agent cannot always say all that he thinks. 
The late Mr. E. ©. Delavan must have had 
these first meetings in mind when he penned 
the following lines: 


When for the insurance drummer 
Those gates of pearl swing wide 

Old Peter will say “Just step this way 
“Your endowment is waiting inside. 


“Give him the best seat in Heaven 
“Midst music and reverent mirth. 
“There’s nothing too good for this man 
“Just think how he suffered on earth!” 


There are so many points needing attention 
to create a good first impression that they 
can only be stated in the briefest kind of way. 

The agent should be: Well, but not over- 
dressed. Neat but not foppish. Bright but 
not silly. Cheerful but not boisterous. Kind- 
lv but not familiar. Cultivated but not pre- 
tentious. Businesslike but not brusque. 

Some men succeed lacking these qualities, 
others possess many of them and yet are 
failures. Again there are some who by flat- 
tery and obsequiousness write a good busi- 
ness, but no self respecting man wants to 
have the conscience of Uriah Heep. There is 
no mathematical formula by which to define 
a good agent. But the manly solicitor can 
maintain his own self respect and win the re- 
gard of his community by following the meth- 
ods outlined. 

Business Methods. 

Some agents rely upon their social quali- 
ties, and fail of success for this very reason. 
Life insurance is business and applications 
are written during business hours—not dur- 
ing the concert, the festival, or the dance. 
The social relation is valuable in all busi- 
ness—it gives the entree, but it is the meth- 


satellite is oft too delicate, and, while the 
alert business man may like him as a good 
fellow, he acquires a contempt for his clear- 
ness of perception and gives his application to 
a business acquaintance in preference to a 
social friend. There is no need to scheme to 
move in so-called good society in order to 
write life insurance, nor is it needful to “cut 
a dash” with an extravagant front. Such 
methods more often lead to disaster than to 
SUuCcCeSS. 

EFFECTING INSURANCE ON LIFE OF ANOTHER. 

While the most usual case that an agent 

solicits is that of insurance on a man’s own 
life, sometimes he can suggest insurance on 
the life of another. Especially is this condi- 
tion met in the case of debtors, creditors and 
partnerships, while a woman with a separate 
estate may take out insurance on the life of 
her husband. These cases have already been 
discussed. 
_ Insurance is generally defined as a contract 
of indemnity; it is intended to compensate 
for unforeseen losses, and therefore if a per- 
son does not incur any loss by the event hap- 
pening which is insured against, the Common 
Law is opposed to his being able to obtain 
insurance. This general principle is best seen 
and understood in cases of fire insurance, 
fidelity insurance or automobile insurance. 
In all these cases compensation is granted for 
definite and specific losses incurred—namely, 
the value of the property burned, the amount 
the employee may have stolen, or the damage 
done to the automobile. Life insurance is con- 
ducted on the same general principle, but with 
one or two notable exceptions. The most 
important exception is that any man, what- 
ever his position in life, is presumed to have 
the right to effect as much insurance on him- 
self as he may desire. In other words, he can 
appraise himself in a monetary way at as high 
a price as he chooses. As he has to pay the 
relative premium, it is easily seen that there 
is not much harm in this principle, because 
most men limit the amount of their life insur- 
ance to the amount of premiums they feel 
they can afford, and it is seldom indeed that 
they put the figures too high. Some men 
have insured for large sums before commit- 
ting suicide, but this is uncommon and com- 
panies can reasonably protect themselves 
against such practices. 

But conditions are entirely different if one 
man wishes to effect insurance on the life 
of another. So far back as the vear 1774 the 
British Parliament enacted a law the pream- 
ble and first paragraph of which explain the 
principle on which this business should be con- 
ducted: 

“Whereas it hath been found by experience 
“that the making insurance on lives or other 
“events wherein the assured shall have no in- 
“terest, hath introduced a mischievous kind 
“of gambling. For remedy whereof be it en- 
“acted, ete. That from and after the passing 
“of this Act no insurance shall be made by any 
“person or persons, or on any other event or 
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“events whatsoever, wherein the person or 
“persons for whose use, benefit, or on whose 


“account, such policy or policies shall be made, 


“shall have no interest; or by way of gaming 
“or wagering; and that every assurance 
“made contrary to the true intent and mean- 
“ing hereof, shall be null and void to all in- 
“tents and purposes whatosever.” 

No equivalent law has been passed in 
America, but the same principle is recognized 
in the Common Law of the land. 

Relationships. 

There are certain relationships which of 
themselves give the right to effect insurance. 
A wife can effect insurance on the life of 
her husband; a daughter on the life of her 
father, and in many instances a sister on the 
life of her brother. But a father cannot gen- 
erally effect a policy on the life of a child for 
the father’s benefit, nor can one brother ef- 
fect insurance on the life of another unless 
in unusual circumstances. These unusual cir- 
cumstances frequently arise, placing relatives 
in the position of debtor and creditor. For 
example: if a father wishes to equip his son 
with a college education, and realizes that if 
his son lives he will repay the expense in- 
curred, it is quite proper that insurance 
should be taken on the life of the son for 
the benefit of the father. Similarly, an older 
brother frequently undertakes educational ex- 
pense for a younger brother and in that case, 
as he can look for repayment should the 
younger man live, he also has the right to ef- 
fect insurance to protect himself in event of 
his death. These points bring us to the gen- 
eral principle of 

Pecuniary Interest. 

One man can always effect insurance on the 
life of another when he has what is called 
a pecuniary interest; that is, when he will 
suffer a monetary loss by the death of that 
other man. The association between debtor 
and creditor has been briefly discussed else- 
where (see page _) but it is well to add that 
the creditor can only effect insurance to the 
amount of his debt, and he cannot recover a 
larger amount under any policy he may ef- 
fect. Then too partnerships frequently afford 
this pecuniary interest, and business houses 
are often so dependent on their manager or 
other high officers that insurance on his life 
on behalf of the business is almost a neces- 
sity. 

Mode of Procedure. 

Generally speaking, it is best for the insur- 
ed to apply for the policy himself, have it 
issued on his own life and then assign it by a 
separate instrument to the creditor, or other 
third party. This avoids complications which 
may arise if the creditor’s name be merely 
inserted as beneficiary. By the terms of many 
policies if the beneficiary should die during 
the lifetime of the insured the interest of such 
beneficiary reverts to the insured. But when 
a creditor pays the premiums on the policy 
and has a pecuniary interest to be protected, 
it is not right that the policy should revert 
to the insured at his death and therefore the 
arrangement is more complete and satisfac- 
tory for the creditor when the policy is ef- 
fected by the insured himself and conveyed 
by absolute assignment to the party in in- 


terest. 
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AGENCY MANAGER WANTED 


If you believe you have the ability to MANAGE and DEVELOP an Agency 
covering one or two States, in a section which ranks high in life insurance 
produced, and for a company of A. 1. standing financially and otherwise, address 
All communications treated confidentially. 


“Middle West” Care of THE EASTERN UNDERWRITER 
105 William S8t., New York City 


| 





Profitable and Permanent Connection 


Insurance Salesman who, with proper introductions by officers of 
Company, can sell high class insurance in the home city of an old reputable ‘‘old 
line” life company in the Southwest, can make profitable and permanent cornection. 
Only man with best references as to character and ability will be considered. 

Address Immediately for interview, Room 4464 


| Hotel Waldorf 


NEW YORK 

















4 


THE EASTERN UNDERWRITER. 





September 16, 1909. 





= 





PASSES THE BILLION MARK. 





Northwestern Mutual Had That Amount 
of Insurance in Force August 31— 
Policy Loans at 5 Per cent. 





At "he close of business on August 
31 the Northwestern Mutual Life had 
$1,000,000,000 of insurance in force, 
which indicates that the net gain in 
insurance outstanding for the first eight 


months of 1909 must have been over 
$55,000,000, or nearly $7,000,000 per 
mon:h. 


On January 1, 1905, the Northwestern 
had insurance in force amounting to 
$708,552,287, so that its gain in five 
years will average over $60,000,000 per 
year. 

By a resolution of the Executive Com- 
mittee, the Northwestern has reduced 
the rate of interest on policy loans 
from 6 per cent. to 5 per cent. The 
lower rate will apply to all policy loans 
made on or after October 1, 1909, until 
such time as the Executive Committee 
shall, subject to the loan provisions of 
outstanding contracts, take further 
action. 

Change Made Retroactive. 

It has also been decided to make the 
reduction retroactive in that it will ap- 
ply to all loans now in force, computa- 
tion at the five per cent. rate commenc- 
ing October 1. 

Another change made by the North- 
western is that hereafter no policy will 
be issued for an amount not a multiple 
of $100. Thus, an installment of exact- 
ly $500 for 20 years under Option “B” 
would, to be very exact, necessitate the 
issue of a policy for $7,662.84. The new 
rule means that if such a policy were 
applied for it would be issued for $7,700, 
which would buy an income under the 
Option of $502.40. The reasonableness 
of this regulation, says the Editor of 
Field Notes, will be obvious to every 
agent who is aware of the great num- 
ber of computations necessary in look- 
ing after each policy and stops to think 
of the considerable additional cost of 
labor where the policy is for an odd 
amount. 





State Mutual Ohio Appointment. 





W. B. Jones, for many years general 
agent of the State Mutual Life of Wor- 
cester for Ohio, with headquarters at 
Cincinnati, retired from the manage- 


ment, September 1, his successor being 
Ralph A. Wackerman. In speaking of 
his appointment, Superintendent of Ag- 
ents Fowler says he “is aggressive and 
fully conversant with the details of life 
insurance underwriting, and a good line 
of new ‘business may fbe expected from 
this territory.” Mr. Wackerman is 
fortunate in having ‘been schooled in 
life insurance in the Cleveland agency 
of E. M. France and this coupled with 
his present excellent connection spells 
“success” for the future. 





Life Insurance Stocks. 





In speaking of the stability of life 
insurance stocks as an investment, the 
Standard Mutual Life of Pittsburg, 
which wrote six millions of business 
during its first six months, says: 

“Do you know that in the past ten 
years there nave been over 100,000 com- 
mercial failures with liabilities of over 
a billion and a half? During the same 
period 600 ‘banks have closed their 
doors, involving liabilities of over $308,- 
000,000; there have been 93 railroad 
receiverships in the same period, in- 
volving over $600,000,000, while there 
has not been a single failure of an “old- 
line” life insurance company in 30 
years.” 





A Satisfactory August. 





Superintendent of Agents George W. 
Murray of the Home Life states that 
the new business of the company for 
the month of August is considerably in 
excess of the similar month for either 
1907 or 1908, and that if its quality and 
cost be taken into consideration it is 
doubtful if the company ever enjoyed 
better results for the monta of August 
during any year of its history. In a 
telegram to those who “actively co- 
operated in bringing about this satis- 
factory result,” (Mr. Murray expresses 
the hearty thanks of officials and field 
managers at the home office. 





New Jersey Agency Appointments. 





Bankers, Iowa, J. H. De Mott, Bound 
Brook; M. G. Nies, Paterson. Connecti- 
cut General, John Kimple, Jersey City. 
Equitable, William L. White, Easton, 
Pa. Philadelphia Life, Jerome Lyach, 
Jersey City. United States, Thomas 
Mitchell, Jersey City. 


N¥LIC CONVENTION. 





New York Life Men To Meet at Atlan- 
tic City—Good Results in 
Manhattan. 





The coming convention of the New 
York Life -scheduled for Atlantic City, 
Sept. 27, 28 and 29, will, said Vice- 
President Thomas A. Buckner, to a rep- 
resentative of The Eastern Underwrit- 
er, be attended by upward of 250, in- 
cluding Agency Directors, Inspectors, 
Supervisors. The list will include mem- 
bers of the $200,000 Club and $100,000 
Club as well as some of the youngest 
and some of the oldest agents in the 
service of the company. 

It is the object of the management to 
have the delegation one strictly rep- 
resenting all elements of the field and 
home office staffs and to make it a busi- 
ness meeting pure and simple. Some 
of the principal topics for discussion 
will be: How best to keep within the 
$150,000,000 limit for new business; 
Conditions in The Field; Policy Forms. 

Mr. Buckner says that on September 
J, the company had paid for $12,000,000 
more business than during the similar 
period of 1908, the paid business of the 
Domestic Department being $74,400,000. 
Of the ten New York branch offices, 
four (B. F. Bernsten, Grand St., W. P. 
Buckner, Metropolitan; F. A. Hodgman, 
Harlem; Geo. Loesch, Yorkville) have 
already paid for their 1909 allotment 
and that the other branches are run- 
ning ahead of the year’s appointment. 

Director Bernsten of the Grand 
Street Branch has made an exceptional- 
ly good record this year, having passed 
his allotment on June 24, on which day 
his office produced 41 applications for 
a total insurance of $102,000. 





RETURNS TO WASHINGTON. 





National Life of Vermont, Re-enters the 
States Under Management of Two 
Young College Graduates. 





The National Life of Vermont, whose 
intention to re-enter the State of Wash- 
ington, has been announced, has ap- 
pointed two young Amherst College 
graduates to develop the field. De Witt 
Atkins Clark of Montpelier and Freder- 
ick R. Gilpatric of Putnam, Conn., un- 
der a partnership agreement will under- 
take to organize the State and Presi- 


dent De Boer remarks: “We have ap- 
pointed these men on account of our 
confidence in their ability, their integ- 
rity and their earnestness.” 

The National Life withdrew from 
Washington a few years ago on accoun 
of the resignation of its general man 
ager in that State and the Company’ 
inability at that time to find a suitab): 
successor, 





METROPOLITAN OPEN TERRITORY. 





Home Life Advances Its Leading New 
York City Producers. 





Following the retirement of F. 
Wallis as supervisor for the Easter 
territory and also as an active memb. 
of F. A. Wallis & Co., managers of t! 
Greater New York agency of the Home 
Life, it has been decided to make this 
city “open territory,” and with this j 
view the sphere of operations of sey 
eral leading solicitors has been enlarged 
each having the privilege of developing 
a corps of solicitors. 

Among those recognized in this par- 
ticular are J. Roy Robbins, R. S. Simons 
and R. W. E. McGregor and several! 
others. These men are “top notchers’ 
in the way of personal production, and 
being young and aggressive may be d: 
pended upon to render a good account 
of themselves in the future. 





Discontinues Suits. 





Ex-Justice L. C. Dessar, has discon 
tinued his suits against the Washing 
ton Life, an order to this effect having 
been signed by Jutice Guy. It is stated 
that this action is taken following a 
conviction that his interests as a policy 
holder will be well guarded and prope: 
ly handled by the Pittsburgh Life & 
Trust Co., which institution took over 
the business. 





In an attractive letter to New York 
City brokers, Abner E. Brown, supe: 
intendent of agents for the James Per 
ry Agency of the Prudential, calls at 
tention to the great gain made by hi 
company in insurance in force during 
the past year, to its business in New 
York State, and to the progress made 
by the Agency with which he is identi 
fied. 








up Agency in addition. 


AGENCY SUPERINTENDENT WANTED 


One who can furnish good references and prove a production 
of $100,000 personal business in 1908. 


One of the Oldest and Largest Companies in the World. 
15 Million insurance in force in 23 Counties. 


Salary plus full commissions and renewals. 
profits to live on—renewals for investment. 


PENNSYLVANIA 
Care of EASTERN UNDERWRITER 


Must assist in building 


First vear 








The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - §90,334.038 
wee - + 4s 93,563,452 
1907 - - - 102,983,634 
1908 - - - 109,773,709 


Each year larger than any in the 
previous history of the Company. 


Cemmenced Business 1858. 





[ NSURANCE MEN will Note the signifi- 
cant increase in The Northwestern's 
new business during the past four years. 
ee ae 
shown ~ 
centages: ebetegpins ™ 


Expenses Mortality Interest 

1905 12.15 67 4.73 

1906 11.76 59 4.72 

1907 11.81 58 4.76 

1908 10.76 59 4.84 

It i ble of d i 
The Nortl western is’ e best neh a 
“Bee The Northwestern’s po)j tra 
with its Dividend tions, Behiey cone En 
dowment Options, Options of Settlement 
and the mium Loan feat 


ure, 
Corporation In- 
urther information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 


Issues Partnership and 
sugance 
or 
address 





salary and first years’ commission. 


MANAGER WANTED 


One of the old line Life Insurance Companies with an excellent 
record, desires a manager for an established Agency. 
Full Commissions and Renewals will be allowed; or, if preferable, 


Write stating age, experience and record. 


Address = MANACER os 


THE EASTERN UNDERWRITER 
105 William St., New York City, N. Y. 














THE GREAT AMERICAN'S 
LIFE BOND 


AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 
agency line, securing the 
agent’s work as a 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 


























BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 

| all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
holder and agent. 
For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
| 79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
263 Broadway, New York 


| 





























in often suggest a way to overcome 

hat seems to be the impossible. 

Thomas A. Buckner, vice-president of 

e New York Life submits the follow- 
i. g¢ knotty problem and solution. 

The Problem. 

Mr. John Doe is 35 years of age. He 

has a wife, two children, and his mother 
support. His wife is two years 

younger than himself, i. e., 33, and his 
other is 60 years old. He carries 
0,000 insurance, but realizes that, in- 
vested even at 5 per cent., $10,000 would 
ly produce $500 a year—far too little 
) support all four and educate the chil- 
iren, if he should die and his income 
* $3,000 per annum should be cut off. 
The $10,000 at death would nicely take 
re of and educate the children—but 
»w about his mother and wife after 
e money was thus used, or in *he 
antime? / 


+" 


Invested at 5 per cent. it would take 
$20,000 additional insurance, costing 
$562.20 per annum, to give $500 addi- 
mal income to the wife and $500 to 
e mother—little enough to support 
each; but this premium of $562.20, to- 

ther with the $281.10 he now pays, 
vould make a total of $843.30, which 


he cannot pay out of his present in- 
come, 

“My children should have the $10,000 
($5,000 each) for support and education 
until of age, my mother should have at 
least $500 a year as long as she lives, 
aud my wife should aave an income 
after I die, of at least $500 as long as 
she lives; how can I do it out of my 
$3,000 salary?” 

The Solution. 

“(1) Let the children have the full 
insurance now carried—$5,000 for each, 
costing at Ordinary Life rates, at age 
35, $281.10, less dividends. 

“(2) Make a contract with the New- 
York Life under which if he dies and 
his wife survives him the company wilii 
pay to the wife $500 a year as long 
as she lives; this will cost $128.70 a year 
—no dividends—no surrender values— 
no loans—Just Like Fire Insurance. 

“(3) Make another contract with the 
New-York Life under which if he dies 
and his mother survives him the com- 
pany will pay to the mother $500 a year 
as long as she lives; this will cost $60.75 
a year—no dividends—no surrender 
values—no loans—Just Like Fire Insur- 
ance. 

“Total cost of the new contracts, 
$189.45—This he Can pay.” 





“SWING AROUND THE CIRCLE.” 





E. C. Fowler, Superintendent of ‘Agen- 
cies For State Mutual Plans Ex- 
tended Agency Trip. 





With the idea of meeting the agency 
force in an informal way, and incident- 
ally strengthening the bond between 
home office and field, Edgar C. Fowler, 
superintendent of agencies of the State 
Mutual Life of Massachusetts plans to 

wing around the circle” leaving Wor- 
cester September 15. This is Mr. Fowl- 
er’s third trip since taking charge of tae 
agency affairs of the company and his 
itinerary is as follows: 

Utica, September 16; Syracuse, 17; 
Rochester, 18; Buffalo, 20; Pittsburg, 
21; Cleveland, 22; Detroit, 23; Chicago, 
24, 25; Duluth, 27; Minneapolis, 28; St. 
Paul, 29; Omaha, 30; Kansas City, Oc- 
tober 1; St. Louis, 2; Indianapolis, 4; 
Cincinnati, 5; Mt. Sterling, 6; Louis- 
ville, 7, 8 and 9; Memphis, 11; Atlanta, 
i2; Charlotte, 13; Florence, 15; Balti- 
more, 16; Philadelphia, 18; Newark, 19; 
New York, 20. 





Occupy Good Positions. 





In the Honor Roll of the Fidelity Mu- 
tual Life, showing the leading pro- 
ducers for the company, New York City 
occupies a prominent place. In Section 
A, showing leaders in first year, cash 
premiums for August, G. W. Linsz, 
manager in the Metropolis ranks No. 5 
and Dr. BE. A. Martin, also manager in 
this city, closely follows Mr. Linsz, 
ranking No. 6. 

In the list showing first year cash 
premums to and including August 31, 
G. H. Linsz heads the list in Section 
A, and Manager Martin is No. 5 in Sec- 
tion B. 

Mr. Linsz and Dr. Martin are mem- 
bers of the Fidelity Leaders Club. 





Ohio National Life. 
Application has been filed for a char- 
ter for the Ohio National Life Ims. Co. 
which will have Headquarters at Cin- 
cinnati. It is to have a capital stock of 
$100,000 and its promoters seek permis- 


sion to do a life, health and accident 
insurance business on the ordinary or 
industrial plan; also to issue annuities. 
Among the incorporators are: Edwards 
Ritchie, John Holland, W. W. Brown, 
Robert J. Bonser, Andrew McDonald, 
Justus Thorner, C. J. Krehbiel, Henry 
Danziger, R. W. Richey, Theodore 
Mayer, M. S. Todd, William M. Donald 
son, Frank H. Shaffer, T. F. McClure, 
W. C. Ripley and R. E. Field. 





WANTS WRIT OF CERTIORARI. 





Northwestern Mutual Life Appeals to 
United States Supreme Court in 
Famous McCue Case. 





Tae Northwestern Mutual Life will 
apply to the United States Supreme 
Court for a writ of certiorari in the 
case of the heirs of J. S. McCue, ex- 
Mayor of Charlottesville, Va., who was 
hanged several years ago for wife mur- 
der, and who at the time had a life in- 
surance policy for $15,000 in the Norta- 
western, the suit being an effort to 
collect the amount. 

The heirs first instituted suit in the 
Corporation Court of Cnaarlottesville. 
But before the proceedings could be 
entered into the defendant company had 
the hearing removed to the United 
States Circuit Court at Lynchburg, 
where Judge Henry C. McDowell ruled 
in its favor on the ground that it was 
against public policy to encourage that 
form of suicide which is indulged in 
when a murderer receives capital pun- 
ishment. 

From the decision of Judge McDowell 
the McCue heirs carried the case to 
the United States Circuit Court of 
Appeals, sitting at Richmond, where, by 
the opinion prepared by Judge Alston 
G. Dayton, of Phillippi, W. Va., the rul- 
ing of the lower court was reversed, 
with the direction that the policy be 
paid. Upon motion of counsel for the 
Northwestern the mandate of the Cir- 
cuit Court of Appeals was stayed until 
October 5, 1908, to allow time for an 
appeal to the Supreme Court of the 





United States for a writ of certiorari. 





business. 
represented. 





Men between 30 and 45 years of age 


We can use three or four men between 30 and 45 years of age as 
supervisors on salary, commission and expenses for one of the best 
companies in one of the best states and now doing a very large 
Reply giving experience and companies formerly 


X. Y. Zz. 


Care THE EASTERN UNDERWRITER, 105 WILLIAM 8T., NEW YORK CITY 











Sells better than a “Board Contract” 


Over a million a month since organization 


Are you? 









Our Stock Option Policy sells itself. 
Our men are all making money. 


This is a proposition for large pro- 
ducers—writers of special contracts. 


Write for particulars. 


Standard Mutual Life Insurance Company america 


Home Office, Commonwealth Building, Pittsburg 















THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 


Liberal Policies - Lowest Net Cost 

















extend over several states. 


HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 
It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- 
ferred Dividends, Lower Rates. 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 
DETROIT, MICH. 





* Scranton Life Insurance Co. 
wants a Strong Stock Mani to work 
out ofthe office on Home=Office Leads 


The Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual opportunity for a man with character and ability, who can demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 





Address, with record and references: 


JEFFERSON WALLAGE, Sup’t Agencies 
SCRANTON, PA. 











DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS 


LIBERAL COMMISSIONS 
THOROUGHLY 
UP-TO-DATE POLICIES 
CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 

















The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 





PRESIDENT 


JAMES GHAPPELLE, 


SECRETARY 


T, A. NORRIS, ~ 


AGENCY SUPERINTENDENT 
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you'll run a line of ads. 


want some more good agents. 


the PRUDENTIAL ? 


be right, too! 


TEL. 





Hadley said to me the other day—W. L. Hadley of the 
business end of this paper, you know —Hadley said to me “ Mix, if 
in THE EASTERN UnpERwriter, 


you dollars to doughnuts it'll bring you some good agents.” 


Mighty persuasive fellow is Hadley ; 
make good that I’m going to give him a chance, for I certainly do 
What life insurance manager doesn’t? 


Now how about YOU, brother ? 
Know about our dandy new 0a-participating 
policy, our wonderfully attractive monthly income contracts ? 


Give me a try, friend, and see what happens ! 
They say I use people right, and my commissions are said to 


Telephone me, or better yet, drop in and have a smoke ! 


ROBERT J. MIX, Manager, 261 Broadway, N. Y. City 


6672 BARCLAY 


il bet 


he’s so sure that he can 


Ever do any business with 











TO ASSIST PRESIDENT MARKHAM. 





W. D. Van Dyke Appointed Chairman 
of the Executive Committee of 
the Northwestern Mutual. 





W. D. Van Dyke of the Milwaukee 
law firm Van Dyke & Van Dyke has 
been appointed chairman of the Execu- 
tive Committee of the Nortawestern 
Mutual Life to “assist the President in 
the discharge of his duties, having au 
thority to exercise such powers and 
functions of the President as may from 
time to time be assigned to him by the 
President. Mr. Van Dyke's signature 
to documents and papers will have the 
same force and effect as that of Presi- 
dent Markham.” 

Mr. Van Dyke was born in Milwaukee 
August 15, 1856. He is a son of the 
late John H. Van Dyke who was a trus- 
tee of the Northwestern for forty-two 
years and served as its President from 
1869 to 1874. He graduated from Prince- 
ton in 1878 and has been in the active 
practice of law at Milwaukee for about 
28 years, giving particular attention to 
insurance and corporate law. He be- 
came a trustee of the Northwestera 
April 20, 1904, and has been very active 
in the management of the company as 
a member of both the Executive and 
Finance Committee since July 20, 1904. 
Beginning September 1st, he will give 
his entire time to its affairs. 





Indiana Agents of Home Life. 





The Home Life has appointed King & 
Lyons as general agents for the State 








SALES MANAGER and SALESMEN 


for stock of a Life Insurance Company 
backed by the strongest business men 
in St. Louis and M ssouri, 

Good opening for clean cut men. 


The National Reserve Life Ins. Co. 





Liggett Bld’g, St. Louis, Mo. 











WANTED 





JOHN HANCOCK 


I want two clean life men who can pro- 
duce business. For such men I have 
something good. 
Wriu11aM N. Compton, Gen’! Agent 
Joun Hancock MuTuaL lave Ins. Co. 
220 Broadway, N. Y. 
Tel. 6030 Cortland 








FOUR HIGH-CLASS INSURANCE or 
Rank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 











, ers Life of New York. He is well versed 





} wa ble 


of Indiana, with headquarters at Indian- 
apolis. 

G. Ray King and E. T. Lyons, the 
members of the firm have heretofore 
been associated with the Majestic Life 
of Indianapolis and are thoroughly in 
touch with business conditions and pos- 
sibilities in the Hoosier State. | 





UNION NATIONAL LIFE. 





President Wheeler States That Organ.- | 
ization is Progressing—$350,000 
Stock Subscribed. 





Highly commendatory notices 
this office concerning the 


reach 
progress of 


ihe Union National Life of Philadel-| 
phia. Its organization is rapidly ap- 
proaching completion, and with ihe 


plans whicn it has formulated for the 
procurement of business, it should 
speedily acquire a substantial position 
in insurance circles. 

Its policy plans will meet all require- 
ments and be of the most liberal and 


up-to-date character. The home office 
quarters of the company in the Penn- 
syivania Building, present a busy uap- 


pearance. In an interview with a rep- 
resentative of The Eastern Undev- 
writer, Mr. Wheeler, organizer of the 
company, states that approximately 
$550,000 in stock subscriptions have 


been received, 
Secretary John Napier. 

The Union National Life has secured 
the services of John Napier, well known 
to the life insurance fraternity, as see- | 
retary of the company. Mr. Napier 
was formerly identified with the Union 
Mutual Life, Reliance Life and Bank- 


in the theory and practice of life in- 
surance, and is the author of a large 
number of pamphlets used effectually 
dy field men. Mr. Napier’s ability and | 
training is such that he should be a val- | 
man for the company. | 





AGENCY RALLY DAY. 








Provident Life & Trust Men Fire Open- 
ing Gun In Fall Campaign. 
Thursday, September 9th, was a Ral- 
ly Day for the Central Massachusetts 
General Agency of the Provident Life & 
Trust Co. Lester V. Bailey, General 
Agent. At the meeting in the afternoon, 
the agents were addressed by. Supt. of | 
Agencies, J. Thomas Moore of Philade]- | 
phia, whose iaspiring words gave a new | 
impetus for the Fall and Winter work. | 
At the banquet in the evening, the| 
Agency had its first Ladies Night and | 
the after-dinner programme was parti- 
cipated in by the men of the Agency. 
Mr. Bailey introduced W. Gray Harris | 
as toastmaster, who in opening the | 
programme made an address of wel-| 





come to the ladies which was respond- 
ed to by Mrs. L. V. Bailey 


. “Confidence 


49th Year 1909 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


$21,708,901.70 


1860 


Liabilities (including Di- 
vidend Endowment 
briana piceae ated 20,471,723.76 


Dividend Endowment 
Fund (Deferred 


Dividends) .......... 1,970,463.00 
| ee 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$167,700 was added to surplus ac- 
count. 














RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat THE 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 


Agents in 
PENNSYLVANIA 
OHIO, IOWA AND ALABAMA 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 





er 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1909....$47,980,647.74 
Liabilities... ........... 44,476,655.68 
Co eee 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 














UNEXCELLED IN 
Favorable Mortality 


—aAND— 


Economy of Management 





Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends: 











CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 














—— 





was discussed by 
Henry H. Kendall; “The Beneficiaries” 
by John A. Doane; “Hustling” by Will 
E. Ayer; “The Sholar Course” (refer- 
ring to a recent series of lectures before 
the agents on Effective Salesmanship) 
by Guy Francis Wheeler; “Good-Night” 
by Rev. Thomas J. Cross. Music was 
| furnished by a male quartette and the 
occasion was pronounced the best in 
the history of the agency. 


in the Company” 


With Continental Life. 





Roy M. Marsh, a well known life in- 
surance field manager, and recently in 
charge of the staff of the Security Life 
of America of Chicago, has been ap 
pointed superintendent of agencies for 
the Continental Life and Investment 
Co. of Salt Lake City, Utah, which com- 
pany will ‘branch out considerably dur 
ing the next year. 
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METROPOLITAN’S LATEST CONCES- 
SION. 

The industrial policies of 
ropolitan issued prior to January 4, 
1892, contain no provision for free 
policies, but the issues of Whole Life 
policies for that and subsequent 
dates, provide that in the event of lapse 
the Insured may apply for a free policy, 
which policy was to be term insurance, 
continuing only during the expectation 
of life—a varying term dependent upon 
the age of the Insured at the time of 
lupse, and this provision was voluntar- 
ily extended by the Company to all 
policies then in force. 

All of the value of the policy to which 
the Insured had any right was used by 
the Company in computing the amount 
of these term policies, says The Intelli- 
geneer, published by the company, and 
in each case the Company issued a 
free policy for a larger amount than 
would have been allowed had the plan 
been to issue the free policy for <he 
whole term of life, or as an Endowment 
at age eighty; consequently, any person 
iusured under one of these policies who 
survived the period of expectation of 
life has no right to complain, as all of 
the value of his policy has been con- 
sumed in the insurance granted, and al- 
though he had not died, many others 
had, and the value of his policy had 
contributed to pay their claims. 

Notwithstanding this, many 
holders felt that they should 
something to show for what they 
paid, and so the Company decided (as 
announced in Circular Letter No. 1151, 
August 18, 1909) to give every hold2r 
of these term policies the right to 
change it for a Whole Life or Endow- 
ment at Bighty, for such amount 4s 
would have been issued on these plans 
at the time the term policy was issued. 
Of necessity the amounts of these aew 
policies will be less than the amount of 
ihe term policies. 

The Company 
to the 
one of thes 





the Met- 


policy- 
have 
had 


goes still further and 
heirs of the holder of any 
> policies who may have 
died after the expiration of the term 
policy, that it will consider a claim for 
such amount as the value of the term 
policy originally issued would have pur- 
chased as Whole Life insurance, an 
offers to substitute in any case where 


Favs 


one of these policies has expired and 
the Insured is still alive, a Whole Life 
or Endowment at Eighty, as may be 


preferred by the former policyholder. 





Metropolitan’s San Francisco Building. 


The ceremonies in connection with 
the dedication of the Metropolitan’s 
new San Francisco building, September 
3 and 4, were brought to an end with a 
final banauei to the field representa- 
tives of the company and a number of 
local business men at the Fairmont. 
the affair was attended by over 300 
guests. 

After a trip to Muir woods and Mt. 
Tamalpais, given to the home office 
representatives, Haley Fiske, vice-pres- 
ident; James M. Craig, actuary; Augus- 
tus S. Knight, medical director, and 
Frederick A. Betts, assistant secretary, 
the party. met at the Fairmont. 

Among the prominent guests were 
Justice Melvin, Admiral Sebree, Bishop 
Nichols, Rabbi . Nieto, Father Wyman 
and Dr, B. F. Alden. 

Included in the number of Pacific 
representatives present were: W. H. 
Crocker, director; F. F. Taylor, man- 
ager, D. M. Gedge, assistant medical 
director, and W. R. Quick, cashier. 

Twenty insurance commissioners 
from the various states, who were pres- 
ent at the dedication ceremonies on 
Friday afternoon, were also honorary 
guests at the banquet. 

The commissioners 
chartered a car 


it is understoo-l 
and went from their 


convention at Colorado Springs to the | 
Coast to attend the Alaska-Yukon-Paci- | 
fic Exposition, taking occasion while in | 
San Francisco to be present at the 
opening of this new building. 

Haley Fiske acted as toastmaster, | 
and many of the guests made bright re-| 
sponses and congratulated the company | 
on its removal to its new quarters, 





VETERANS IN THE SERVICE. 

Five superintendents of the Metropol- | 
itan will complete a quarter of a cen- 
tury in the service of the company this | 
year ,as follows: 

James Ss. Holmes, Germantown 
(Philadelphia), Pa.; M. C. Higgins, Nor- 
wich, Conn.; John Dolph, Washington, | 
D. C.; George C. McHardy, New Or- 
icans; John Wilkins, New Castle, Pa., 
Others who join the Quarter Centenar- 
lan class this year are: Thomas Hall, | 
agent, St. Louis; Charles Madole, Audit 
Division Assistant Section Head; Miss 
Mary W. Church, Policy Division Sec- 
tion Head. 








A FEW PRESCRIPTIONS. 


C. P. Lyford, superintendent of ag- 
ents for the Massachusetts Accident | 
Company has visited the “Pharmacy of 
Business Success” and hands out aad 
following valuable prescriptions. 

For the Cure of Discouragement, 
take a liberal bite from the apple of 
success every day for one month. You 
can do it if you set your teeth hard 
enough into the fruit. 

For the Blues, first pull yourself to- 
gether, shake off your morbid spirit 
and go and have a good time some- 
where for a whole day. 

Then take a sua bath in the light of 
“Actual Achievements” as _ illustrated 
by men no smarter than yourself 
Follow this with a mixture in equal 
parts of hard work and determination. 
Continue the treatment until your | 
pocket jingles with money. 

For “That Tired Feeling” common | 
with so many agents. A specific dose | 
for this deadly ailment is enthusiasm. | 
It can be compounded in the laboratory | 
where earnest men have wrought! 
mightily. For ingredients take a sur- 
vey of the field of possibilities around 
you, mix with a contemplation of the 
great benefits of success and add a 
study and appreciation of the unequal 
led means that you have in your hands. 
Bray all these in the mortar of manly 
resolution, and enthusiasm results tha: 
will set your heart beating with great 
expectations, and send new life through 
alt your system. 

For a Chronic or Recurrent State of 
shcer laziness; this is the white plague 
of insurance workers. Its symptoms are 
excuses, a blank monthly record and an 
empty pocket. The treatment must be 
heroic and self-administered. There is 
but one remedy—Work; and the sooner 
you set about it and take it in large 
doses, and continue the treatment until 
your whole paralytic condition disap- 
pears, and you feel all alive from head 
to foot, and your pocket book shows 
great enlargement, and your business 
activities show a rose tinted com- 
plexion, and your mental and moral tem- 
perature is at normal standard, the 
sooner you will be safe from the charne! 
house to which this deadly disease con- 
signs men. 








Colonial Life Notes. 


The Fall work of the Colonial opens under 
favorable conditions. The successes of the 


hot weather canvass have so filled 
the field = staff with enthusiasm that 
a record-making four months is anti-i- 


pated. The agency corps is thoroughly or- 
ganized, changes having been fewer during 
this year than ever in the Company's his- 
tory. The percentage of gross arrears is low 
and the Ordinary production is keeping pace 
with Industrial. The latest changes in the 











METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


The 
Metropolitan Life 


[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


en’ Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 


441 pe: day in Number of Claims Paid. 

6,343 per day in Number of Policies 
placed and paid for 

$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$126,996.37 per day 
Assets. 


JOHN R. HEGEMAN, President 


in Increase of 











J. G. Walker, 
T. Wm. Pemberton, 1st Vice-Pres. 


President 
W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 





HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 


The Most Approved Forms of Life, Endowment and Industrial Policies Iseued 


on Favorable Terms 


| Assets, Dec. 31,1908.................. 
insurance in Force, Dec. 31, 1908... 
Payments to Policy Holders since Organization... 


S$ 4,444,711.62 
63,309,202.00 
8,926,182.91 
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H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I'beral Industrial Policy 











oeld staff are: M. J. Dunn, Assistant, ‘Pitts 
burg, promoted to the Managership of Cam- 
dem; Frederick Rosen, Assistant Hariem, 
Manager New Brunswick Appointments to 
Assistancies: W. A. Halliday, Brooklyn; J. 
Il. Hamill, Pittsburg; D. M. Redfield, 
I’hiladelphia; H. Richland, Harlem; A 
bridge, Atlantic City. 








prints a photograph ‘ 
home 


West Ss 
Ras- 


Metropolitan in 1 The Intelligencer 
‘of the attractive 
at Springmount, Pa., of Stanley 
. Davies, a retired veteran, who is liv- 


The 


ing at peace with the world and in com- 





oe Nagins ascent © in tgp — the fort, although in enforced inactivity by 
year is . J. Burn, Brooklyn olowing oc ee we “ c 
him are: L. 8S. Brown, Me Keesport, J. §. reason of his impaired physical condi 
Hoge, Atlantic City: F. J. Britton, Newark; Uon. He commenced with the com- 
ad a2 Griffin, Fae City. The pany as an agent in April, 1883, pro- 
eaders among 1e anagers are ° \ ‘, . a Marae “— ee 

New York; L. Janson, Williamsburg; W. J. moted to an assistancy at McKeesport, 
Burn, Brooklyn; W. L. Griffin, Jersey City; Pa., in 1884, and a superintendency at 
DD. E. O'Neil, Harlem. Reading in June, 1886, which position 
: LA eR | ——- ‘ sano gh is Ki he retained until his retirement on ac- 
tobinton, o New York, followe¢ yy Mz. 7 . = z 

Cafiero, Brooklyn; E. Scherff, Newark; W. Count of ill health July, 1904. 

A. O'Neill, Hoboken; J. Painter, Norristowa. 

In Industrial the leader is: G. W. Jewel, ‘4 ’ 

McKeesport. Following him are: W. John John T. Brownlee. assistant in the 


Brooklyn; W. R 
Coleman, Jersey 


son, Newark; M. Cafiero, 
Cavanaugh, Pittsburg; F. J. 


City. 

Agent J. J. Reilly. of Yonkers, heads the 
list in Industrial. Next to oy are 7 2 
Royle, Newburgh; A. T. Gray, Harris! yurg 
J. E. O'Neill. Jersey City: J. G. Teeple, Me. 
Keesport. The leading Ordinary Agent is 
M. Breiner, of New York Following him 
are: M. J. Devine, Trenton; A. M. Butter- 
weck, Allentown; F. Tybesky, North Phila- 
delphia; A. C. Deacon, Harlem. 


has ‘been made 
Philadelphia. 


Spokane district of the Prudential has 
been 
having charge of the newly established 
district at 


promoted to a superintendency 


Vancouver, B. C. 





Application for entrance into Illinois 
by. the Girard Life of 
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F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
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Entered as second-class. matter Jan- 
uary 4, 1907, at the Post Office at New 
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STABILITY IN LIFE INSURANCE. 





Field notes published by the North- 
western Mutual Life in its issue for 
September contains an interesting ar- 
ticle relative to the stability of life 
insurance institutions as shown in the 
rehabilitation of the Provident Savings 
Life together with a discussion of de- 
ductions wnich may be drawn there 
from, which is given herewith: 

No characteristic of “old line” life in- 
surance has been more frequeatly as- 
serted than the stability of an estab- 
lished life insurance company even 
moderately well managed. To put the 
matter another way, a life insurance 
company having on its books a sub- 
stantial amount of business paying ade- 
quate premium rates, will stand an 
amazing amount of mismanagement 
and if placed in more competent hands 
will show marvelous recuperative pow- 
ers. The recovery of the Provident 
Savings of New York is a remarkable 
example of this. After a long period 
of mismanagement, during which tae 
stock ownership of the-company chang- 
ed hands a number of times, its capital 
was in 1907 found to be impaired $414,- 
601, or about 4 per cent. of its assets. 
Accordingly the company was, under 
Section 82 of the New York law, ordered 
to discontinue the transaction of new 
business. A new management took 
hold and between September 30, 1907, 
and June 30, 1909, the impairment was 
made up and on the latter date the 
company showed a surplus of $70,823. 
On August 2nd the issue of policies 
was resumed. 

It may occur to the minds of some 
that if the discontinuation of new busi 
ness has so favorable an effect on the 
finances of a company it will be difficult 
to justify an agency organization. In 
the first place the retrenchment of the 
Provident Savings was not confined to 
discontinuance of purchase of new busi- 
ness. Furthermore the question de- 
pends on the value of new business to 
the company. New business is worth 
more to some companies than*to others. 
If the new business is written under 
circumstances such that it does not 
maintain or improve the general mor- 
tality of the company then it cannot be 
shown to have any value that may be 
expressed in commissions to agents. 
Even if the new business improves the 
general vitality of the membership the 
price paid for it may still be excessively 
high. If a company has persisted in 
paying more for new business than it 
was worth to the membership the time 
must come when it will have to dis- 





continue in whole or in part its agency 
activities simply because the cash in 
hand is more essential to _ its 
continued existence than the vitality 
of new members in the maintenance 
of its rate of mortality. The problem, 
therefore, of every life insurance com- 
pany is to so adjust its machinery as 
to secure through its agency organiza 
tion such an amount of carefully select- 
ed new business duly proportioned ‘:o 
its income as will eventually pay for 
itself out of mortality savings. 


DEFINES HIS POSITION. 





Commissioner Folk, of Tennessee Ex- 
plains the State Law and Warns 
Companies Concerning Same. 





Commissioner Folk of Tennessee ad- 
vises that he has not made any “rul- 
ing” as to the action of the last legis- 
lature in the matter of limitation 
clauses. He explains that any “ruling” 
must come from the courts: 

“There is a definite duty imposed up- 
on the insurance commissioner by the 
Anti-Compact law of this State, and 
under this { have held, with the counsel 
of the Attorney-General that any asso- 
ciation having among its purposes the 
fixing and maintaining of rates, could 
not, in any parteular, exercise any 
jurisdiction in Tennessee. I recently 
noticed a publication to the effect that 
the Governing Committee of the West- 
ern Union had indicated certain rules to 
be followed by companies in this State, 
and thereupon I sent to the various 
companies a cireular letter calling 
their attention to the fact that the As- 
seciation could not exercise jurisdiction 
in this State, and that any company 
which allowed its actions to be controll- 
ed by the Western Union or a commit- 
tee thereof, so far as its conduct in 
Tennessee was concerned, would place 
itself in the attitude of violating the 
laws. Further than that, the rule as 
published, promulgated by the Govern- 
ing Committee as the arbitrary use of 
ihe Coinsurance Clause, was so at 
variance with the letter and spirit of 
the law recently enacted as to that 
clause, that I felt it proper that I should 
call the attention of the companies to 


_ the letter and spirit of the law, to the 


end that they might make no contracts 
which, in all probability would be set 
aside by the courts.” 





Workmen’s Compensation Act. 





rhe text of an important convention 
between Great Britain and France in 
regard to workmen’s compensation for 
accidents, signed at Paris on July 3 
last, is issued by the Foreign Office. 
The principal article in the convention 
reads as foliews: 

British subjects who meet with acci- 
dents arising out of their employment 
as workmen in France, and persons en- 
titled to claim through, or having rights 
derivable from them, shall enjoy the 
benefits of the compensation, and guar- 
antees secured to French citizens by the 
legislation in force in France in regard 
to the liability of employers in respect 
of such accidents. Reciprocally French 
citizens who meet with accidents aris- 
ing out of their employment as work- 
men in the United Kingdom, and per- 
sons entitled to claim through, or hav- 
ing rights derivable from them, shall 
enjoy the benefits of the compensation, 
and guarantees secured to British sub- 
jects by the legislation in force in the 
United Kingdom in regard to compensa- 
tion for such accidents. 





Broker Must Sue for Premium. 





Upon the ground that he had paid the 
money to the insurance companies and 
hence the latter had no claim against 
Mrs, Margaret Zoeblein, of Brooklyn,the 
court on Saturday last, ordered dis- 
missed the suit brought against the 
woman by Abraham Bernstein, a broker 
agent of the Borough to recover two 
months earned premium. 





| OF PERSONAL INTEREST 


Among the visitors in New York this 
week is Henry D. Lindsley, president 
of the Southwestern Life of Dallas, 
Texas, which institution was _ referred 
to in our issue of September 2, in con- 
nection with the commemoration of its 
sixth anniversary. The company has 
been conducted along proper lines, 
which is not at all surprising to one 
who has had opportunity to converse 
with and hear the ideas of its president. 
Though six years old, no dividends have 
been paid to stockholders and economy 
is practised in all departments. Mr. 
Lindsley says that the object of the 
management is to please policyholders. 
Incidentally Mr. Lindsley is chairman of 
the Reception Committee, appointed to 
receive President Taft on the occasion 
of his visit to Dallas, Sept. 23. Finding 
that the sojourn of the Nation’s Chief 
Executive would of necessity be brief, 
a committee, of which Mr. Lindsley 
was a member, visited him and extend- 
ed an invitation to ride on a special 
train from Houston to Dallas as a guest 
of the citizens of the latter city, which 
was accepted, thus lengthening by two 
hours the stay in Dallas and affording 
time for a public address. 








W. R. Somerville, special agent in 
New York State for the British Amer- 
ica and the Western Assurance Com- 
panies, and second only to “Christie” 
Mathewson as a baseball twirler, has an 
aaditional title to fame. Some days ago 
he led to the hymenial alter Miss Edna 
Penn, one of the most attractive young 
ladies in Syracuse, and according to io- 
cal newspaper accounts the _ stalwart 
special and the lady of his choice made 
“an attractive couple.” While Somer- 
vilie’s field associates are greatly pleas- 
ed at the siep he has taken, they were 
hardly surprised at it, rumors that such 
an event might come about having been 
circulated as long ago as June lasi, 
when a famous baseball game was 
played at Round Island. 





A card from F. A. Wallis, indicates 
that he, accompanied by his wife, is 
“autoing” through the Blue Grass 
region of Kentucky. He says “I am 
having the time of my life and never 
saw the old State quite so beautiful.” 
Should Mr. Wallis decide to settle on 
his extensive ranch and devote his en- 
tire time to stock raising or farming, 
we shall expect to read of continuued 
great achievements. He is a man 
of tremendous energy, with the ability 
to concentrate his effort along lines 
that accomplish results. 





Charlton P. Rogers has been appoini- 
ed special agent for the Shawnee Fire 
with supervision for Indiana and South- 
ern Illinois. Mr. Rogers will assume his 
new duties October 1st, and will suc- 
cved in this position, Chas. Boicourt. 
Mr. Rogers is well known in Kentucky 
and for some months has been working 
for the Shawnee in the West. 


W. H. McManus, who led the Pitts- 
bung agency of the Equitable Life, Bd- 
ward A. Woods, manager, for the monta 
of August has for the past decade 
ranked as one of the leading producers, 
in Western Pennsylvania. He is a per- 
sistent worker and his annual record 
always shows up well in number of 
applications received. 


Herman A. Behrens, who was recent- 
ly given the title of United States Man- 
aging Agent of the dollar-a-monta health 
and accident department of the Pacific 
Mutual Life and Pacific Indemnity has 
been connected with the company since 
the consolidation of the old Conserva- 
tive Life and has persistently kept to 
the front by reason of his hustling 
qualities and ability. Be has had 
charge of the Dollar-a-Month depart- 


ment since its adoption by the company, 
and that its premiums now aggregate 
approximately $200,000 per year shows 
he is making good. 

Having secured offices on the thir- 
teenth fidor of the Majestic building, 
Chicago, Samuel Quinn, fiscal agent for 
the Mid-Continent Life of Oklahoma, 
proposes to push the organization of 
the company in the Middle Western 
States, which may be termed his olu 
“stamping ground.” The office at Mus- 
kogee, together with the agency corps 
now established in eight States has 
been placed in charge of James H. 
Quinn. 





John G. Kase, cashier for the Eastern 
Department of the California Insurance 
Co., which is under the management of 
Frank C. Sturtevant, will take up field 
work for the company, having been ap- 
pointed special agent for Southern New 
Jersey and Philadelphia Suburban ter- 
ritory. Mr. Kase has had considerable 
experience in fire underwriting affairs 
and goes into his new work equipped 
to render a good account of himself. 





OPINIONS ON 90-DAY CLAUSE. 


(Continued from page 2.) 
of Life Insurance Presidents as well 
as that of the recent. Convention of 
Insurance Commissioners in that it is 
a proper and logical safeguard for the 
best interests of life insurance. 
The Massachusetts Statute. 

Wm. H. Sargeant, vice-president 
Massachusetts Mutual Life:—We be- 
lieve a reasonable time should be al- 
lowed all companies in the making of 
loans on policies—not that it would be 
necessary at all times to avail ourselves 
of the privilege, as it is the practice of 
our Own as well as of most other com- 
panies to close promptly all demands 
of the kind. We believe, however, that 
life insurance companies should have 
some protection in times of panic or 
financial depression, in order that the 
interests of the institution may be safe 
guarded from the unusual demands 
made on us at such times. 

At present the laws of Massachusetts 
require that all loans be made within 
thirty days of demand, and until this 
provision of our statute is changed we 
cannot provide for a longer extension 
as to the time within which such loans 
will be made. 

Walter L. Crocker, Secretary John 
Hancock Mutual Life: —You are advised 
that this Company has made contracts 
for 1910 for submission to New York, 
similar in this respect to its present 
contracts, which do not contain any 
such clause, in full knowledge of the 
fact that the law of Massachusetts, as 
well as the laws of various other States, 
are permissive upon this point. The 
matter as now brought up by the action 
of the Life Insurance Presidents’ As- 
sociation, and also by the Insurance 
Commissioners’ Convention, just closed, 
has not received the consideration of 
the management as yet. 

Feel Necessity For Condition. 

E. P. Marshall, vice-president Union 
Central Life: This company has al- 
ready incorporated in its contracts, a 
clause to the effect that consummation 
of loans may be deferred by the com- 
pany ninety days. See specimen of our 
Ordinary Life policy enclosed. We feel 
the necessity for a condition of this 
kind after the experience of the last 
panic; which experience we have been 
assured, was that of all the life com- 
panies. We have no intention of drop- 
ping this condition from our policy con- 
tracts, believing it to be a wise measure. 

Chas. M. Turner, vice-president and 
general manager Federal Life:—The 
Federal has not determined what it will 
do in event of an action such as you 
mention in your letter. This company 
will be found on the side of conserva- 
tism, as it has always been; at the 


same time granting its policyholders ali 
the concessions or privileges which are 
safe and proper. 
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AND WAS FORCED TO REINSURE. 





Southern of Lynchburg Finds Shelter 
Under Protecting Wing of Ger- 
man American, 





Weeks ago it was common talk ia 
Lynchburg, Va., that the Southern Fire 
of that city was not in a flourishing 
condition and that its early reinsurance 
might be looked for, hence no surprise 
was felt when on Friday last, its en- 
tire liability was taken over by the Ger- 
man American Insurance Company of 
New York, Sumner Ballard of this city, 
acting as broker in the transaction. 

The unearned reserve was something 
over $200,000, the business covering 
ihe States of New York, Maryland, Vir- 
ginia, the Carolinas, Alabama, Florida, 
isentucky, Texas, Tennessee, West Vir- 
ginia, Louisiana and Mississippi. 

Neither Secretary Holmes Cummins, 
nor any of the force of the retired Com- 
pany is taken care of by the New York 
corporation. 

The Southern Fire was formed in 
i905, its underwriting management be- 
ing entrusted to Holmes Cummins, who 
iad previously been in the field for 
the Firemans Fund, and was accounted 
a good special agent. However the fu- 
ture of the Company may have been 
regarded by others there was no doubt 
in the mind of Mr. Cummins that it 
would continue in the field. As an evi- 
dence of this belief he engaged hand- 
some Offices in one of the finest bank 
buildings in the South, scarcely two 
months ago. 

Newman & Mac Bain were the New 
York City representatives of the Com- 
pany. 





REDUCTION AT CAMDEN. 





City Authorities Anxious that Still Fur- 
ther Concessions Be 
Granted. 





While pleased atthe ten per cent. rate 
reduction authorized in Camden, N. J., 
ten days ago, the city officials and busi- 
ness men are anxious that the entire 
excess charge, enforced four years or 
more ago, be removed, and to that end 
are urging the rapid completion of pro- 
tective facilities now under way. 

The letter of Manager Atlee Brown, 
of the Philadelphia Suburban Associa- 
tion, authorizing the limited reduction, 
reads thus: 

“On account of the completion of 
many of the improvements to the pub- 
lic fire and water service of the city of 
Camden, New Jersey, recommended by 
the ‘National Board of Fire Underwrit- 
ers’ and by the ‘Philadelphia Subur- 
ban Underwriters’ Association,’ under 
date of June, 1904, and June, 1905, the 
managing committee instruct that all 





hew contracts of insurance covering 
manufacturing risks and special hazara 
located between the Delaware river, 
west bank of Cooper’s creek and north 
side of Kaighn avenue to Cooper's 
creek, upon which the 25 per cent, ad- 
vance on account of inadequate public 
lire protection has applied, may ve re- 
duced on and after September 8, 1909, 
to 15 per cent., which shall remain in 
force at the counters of the companies 
and agents until included in a specific 
reratng Dy lhe association, or unui ile 
tinal compietion of ail the improye- 
mients requested. 

“he sections of the city from the 
south side of Kaighn avenue south to 
the Vity Line and from the east baak 
ot Sooper’s Creek east to the City Line 
carry no reduction at this time.” 





DECLINES TO APPROVE. 


State Association Refuses Its Sanction 
to Relief Rule Adopted by 
Utica Board. 





To induce the entrance of the agency 
firm of A. W. & W. D. Post, into ihe 
local organization, the Board of Fire 
Underwriters of Utica, a short time ago 
so amended its regulations as to pro- 
vide that if any one of the sixteen com- 
panies in the agnecy should withdraw 
inerefrom and cut rates, the Messrs. 
vost would have the privilege of meet- 
ing the competition and thereby holding 
iis business. It does not appear that 
withdrawal was contemplated by any 
companies in the Post office, and the re- 
lief measure was merely adopted io 
cover a possible, though not a probable 
development. The District Committee 
of Oneida county refused to approve the 
uction of the Utica Board, and its posi- 
tion in the matter was upheld by ‘the 
State Association at its recently held 
meeting. 

The following companies are in the 
Post Agency: Austin; Allemannia; 
Ben Franklin; Capital; Commonwealth, 
Vexas; Delaware; German, Pittsburgh; 
German, Ill.; German Underwriters; 
Humboldt; Hudson Underwriters; 
Northwestern National; State of IIL, 
and the Teutonia, of Pa. 





ALLEGE INSOLVENCY. 





Policyholders Would Prevent Transfer 
of Assets of United States Fire 
of Tennessee. 





Maintaining that the concern was in- 
solvent and that its officers conteim- 
plated transferring its business to a 
newly formed company, policyholders 
of the United States Fire, of Chatta- 
nooga, Tenn., have petitioned the court 
to forbid such action. The United States 
Fire is a small mutual concern, whose 
going would be of little loss to the busi- 
ness world. 
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IMMEDIATE PAYMENT. 





Wisconsin Department Holds That Too 
Prompt Settlement is Undesirable 
and Contrary to Law. 

In the opinion of the Wisconsin Insur- 
anc Department, the payment of 
dwelling house losses, without discount, 
immediately upon acceptance of satis- 
factory loss proofs, is not only undesir- 
able, but is not sanctioned by the in 
surence laws of the State. Such com- 
panies as have inserted in other 
policies, a special clause promising ‘o 
make immediate settlements have been 

ordered to remove it. 





INDIANA CASE. 


CONSIDERING 





Court Promises to Make Ruling as to 
Restraining Order on the 20th 
instant. 





Judge Weir. of the Superior Court of 
[ndiana, has promised to hand down a 
ruling on Monday next, as to the per- 
mapency or the reverse of the present 
restraining order, forbidding all fire in- 
surance companies in the State, from 


concertedly charging the same rates. 

The Attorney-General of Indiana is 
conducting a single handed campaign 
against the underwriters. and contends 
that the Indiana Inspection Bureau, and 
the Indiana Association of Underwrit- 
ers, are in contempt in ignoring a court 
decree. The accused organizations 
vigorously deny the charge, and have 
submitted evidence of good faith. 
weeks ago the Attorney-Gen- 

New York and browsed 
quest of information that 
might prove servicable in his cam- 
paign. He was told that no figures 
were procurable here that could not be 
had from the files of the insurance de- 
partment, at Indianapolis, but from a 
remark he let drop it was evident he 
was loath to get pointers from his asso- 
ciate officers, who seemingly do not ap- 
orove of his onslaught. 


Some 
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about in 





Additional Money to be Raised. 
The present capital of the Georgia 
lire of Atlanta, $100,000 is to be dou- 
bled, the new stock being sold at a 
premium, thereby materially adding to 
the net surplus account. 
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F. H. ROSS & SON 


Metropolitan Managers 
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BUFFALO 
GERMAN 
INSURANCE 
COMPANY 


BUFFALO, N. Y. 


John G. Wickser, Pres. 
Capital, $200,000. 
Net Surplus, $1,517,720. 
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STANDARD 
FIRE 
INSURANCE 
| | COMPANY 
TRENTON, N. J. 


W. C. Lawrence, Pres. 
| | Capital, $200,000. 
Net Surplus, $220,205. 


TEUTONIA 
INSURANCE 
COMPANY 

NEW ORLEANS, LA. 


Aioer? P. Noll, Pres. 
Capital, $250,000. 
Net Surplus, $128,647. 





1 LIBERTY STREET 


NEW YORH CITi 
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BUFFALO 
COMMERCIAL Ky 
INSURANCE ‘ 


COMPANY 
BUFFALO, N. Y. 


Chas. Groben, Pres. 
Capital, $200,000. 


Me 
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‘ 
Net Surplus, $141,760. t 
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DECLINE THE REQUEST. 





State Association Refuses to Remove 
“Pink Slip” at Rochester—Au- 
gust Fire Record. 





The request of the Rochester, N. Y., 
authorities that the “pink slip’’ charge 
be removed from the city, was refused 
by the Underwriters Association of New 
York State, at its latest meeting, and 
it will stand until conditions in the 
Fiour City are more satisfactory than 
they are at the present time. 

While it is freely conceded that many 
of the improvements recommended by 
the engineers of the National Board 
have been made, the police force seems 
as yet woefully unwilling or unable to 


check incendiarism. A short time azo 
a suspect was held, and the prosecut- 
Ing officers loudly protested their in- 


ability to secure incriminating evi- 
dence. The insurance men took up 
the matter and had no difficulty in get- 
ting what the police with all the 
facilities at their command, failed to 3e- 


cure. During the past month 75 alarms 
of fire were reported in the city, of 
which 66 covered actual fires; 19 


were in brick, stone or concrete build- 
ings, 28 were in frame buildings and 19 
were outside of buildings. 





MONONGAHELA IN JERSEY. 





Pittsburg Institution Receives License 
to Write Business—Under Whilden 
& Hancock Management. 





The Monongahela Insurance Company 
of Pittsburg, has been regularly admit- 
ted to transact fire insurance business 
in New Jersey. The company has been 
engaged in business since 1857. Its 
capital stock is $200,000. On June 30th 
last its admitted assets amounted to 
$356,139.79, net surplus $63,918.49, and 
outstanding risks in force $11,046,101. 





Supplementing the above news item 
received, it might be added that the 
underwriting management of the Mon- 
ongahela has been placed in the hands 
of the well known and successful New 
York general agents Whilden & Han- 
cock, who have become substantially 
interested as stockholders; also that it 
has been decided to increase the capital 
stock of the company to $500,000, the 
new issue of $300,000 to be sold at a 
premium of 50 per cent. thus providing 
an increase of $150,000 in the net sur- 
plus account. This stock is rapidly 
being taken up so that by the close of 
the year a greatly improved financial 
condition will be shown. 





NO INTENTION OF TRADING ON 


HONORED NAME. 





Atlas Insurance Company, 
Des Moines, Iowa, Sept. 10, 1909. 
“Editor The Eastern Underwriter, 
New York City. 

“Sir:—In your issue of September 
2nd, you have on page 12, a shert ar- 
ticle in regard to the opposition of the 
Atlas of England to the entrance of this 
Company, into the Union, which, as it 
was worded, was somewhat misleading. 
The reading of it would carry the im- 
pression that this company has been 
trying to foist itself upon the public 
as the English company. As this com- 
pany has a very clean record, and is as 
proud at least as the English company, 
people who do not know it or its man 
agement, might get the wrong impres- 
sion. The facts are that this company 
has used the name of ‘Atlas’ as a mu- 
tual company and as a stock company 
for a period of twelve years, and in all 
that time there has never been any 
case, so far as anybody knows, of any 
confusion or misunderstanding, on the 
part of the public as to the identity of 
the two companies. 

“At the time of the trial of the case, 
the management of the English com- 


pany, testified that there had been no 
confusion so far as they knew, but they 
were afraid that there might be, be- 








cause the Company was changing to the 


stock plan of operation, and they thought 
there might be more likelihood of con- 
fusion in that case. After five years of 
operation as a stock company, there 
still is not, as far as the writer knows, 
any case of confusion of the two com- 
panies. The courts did not say that 
we could not use the trade-mark or the 
name. What they did say, was that 
so long as it did not appear that we 
were trying to deceive anybody, we had 
a perfect right to their use. We are 
just as anxious to be distinguished from 
the English company as they are from 
us. 

“We have never, as your article would 
lead one to suppose, used ‘deceptive 
literature.’ The company did not even 
pattern after the English company when 
the name was selected. It was a mu- 
tual company, and if it patterned after 
any concern it was probably after tae 
Atlas Mutual of Boston, which wrote, 
as you know, only in the East and did 
not do a general ‘business. 

“The English company was scarcely 
known in this field at the time when 
this company began its career, so that 
the whole matter has been ‘a tempest 
in a teapot,’ so to speak. Nobody has 
been injured and there has ‘been no in- 
tention to injure anybody, and to those 
most concerned, and to the people of 
this country who nave taken notice of 
the case, it has been a rather far-fetched 
claim, for a foreign corporation to come 
into the United States, and claim a 
United States corporation cannot adopt 
any name that it pleases, unless they 
can show there was intent to defraud, 
and any one that knows the business of 
fire insurance, also knows that it is im- 
possible for any institution to build 
permanently, or even get a good start 
on any other institution’s reputation. 
The fire insurance business necessitates 
honesty from the beginning, and al- 
ways. We certainly had no idea that 
we were taking anything from anybody, 
and most assuredly had no intention of 
deceiving anybody when we took the 
name of Atlas and the emblem, both of 
which are much older than any insur- 
ance company. 

“T am sure that you did not intend 
to cast any reflection, but your article 
reads that way and I would thank you 
to make the necessary correction, so 
that the people who do not know us 
will not get a wrong impression. 

“Yours truly, Wm. Wilkinson, Presi- 
dent.” 





Given Newark Agency of Ben Franklin. 





R. S. Steadman has been given the 
Newark, N. J., agency of the Ben Frank- 
Ini Fire, of Pittsurgh, heretofore in 
the office of Henry F. Trimpi & Co. Mr. 
Steadman represents as well the Equit- 
able Fire & Marine, of Providence; 
Granite State and the Capital of New 
Hampshire. 





New Jersey Agency Appointments. 


Commonwealth of Iowa, Fred W. 
Owens, Passaic. Connecticut, Hiram 
C. Hines, Vineland; William V. Fisler, 
Camden; Hackensack Realty Co., Hack- 
ensack; John R. McNeill, Palmyra. Fire 
Association, Joseph J. Eldredge, Laurel 
Springs; Edward Fruch, Magnolia. In- 
surance Co. of N. A., Oliver A. Brown, 
Red Bank. Millers National, Sydney 
T. Perrin, Plainfield. Northwestern 
National, Riley Morgan, Samuel J. Mor- 
gan, Trenton. Pennsylvania, Abram L. 
Burdick, Roselle Park; William E. 
Smith, South Plainfield. Peoples Na- 
tional, Edward E. Prentice, Tuckerton; 
Michael W. Scully, Somerville. Roches- 
ter German, Leonard V. Closterman, 


Westfield.. Scottish Union, Paul E. Al- 
berti, Northvale; Wilfred E. Horton, 
Peapack. Security, Henry Tesnow, 
Riverside. Spring Garden, Charles A. 
Campbell, Pleasantville. Svea, John 


M. R. Skinner, Phillipsburg. Union Ma- 
rine, McNear & Kramer, Newark. West- 
ern Reserve, Leonard V. Closterman, 
Westfield. 
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REDUCE YOUR INSURANCE COST 
—BY USINC— 


IMPERIAL 





RUXTON & SWART, Agents 
290 Broadway, New York 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids 
Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters 
——MANUFACTURED BY—— 


UNIVERSAL SAFETY TANK & CAN COPIPANY 
72-78 North May Street 


CHICAGO 


LEwis E. TRACY, Agent 
492 Atlantic Ave., Boston 








WANTED 


BROKERAGE BUSINESS 
We have excellent facilities for placing 
Insurance on Special Hazards 
of every description anywhere in United States 
LIBERAL COMMISSIONS PAID 
Cc. R. CHADWICK & CO. 


Second National Bank Bldg., Cincinnati, O. 
Long Distance Telephone Canal 460 


NEW YORK 
LONDON 


TORONTO 
CHICAGO 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 








JOHN C. PAIGE CO. 
INSURANCE 
B5 KILBY ST. BOSTON, MASS. 


F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German,N Y. Standard, N. J. 
Teutonia, La. Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








| 
| 
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ROBERT R. TUTTLE 
SYRACUSE, N. Y. 
New York and Pennsylvania 
GENERAL AGENT 
Reliable Fire Insurance Companies 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MIGHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohlo 





100 WILLIAM STREET 


New York 








LOGUE BROTHERS & CQO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 








Delaware Fire Ins. Co.,Phila., Pa. 


Telephone 1049 Main 





LOCKWOOD BROS. 


—Representing— 


National Fire Ins. Co. of Hartford, Conn. 
Peoples Nat’! Fire Ins. Co., Phila. Pa. 


Shawnee Fire Ins. Co., Topeka, Kan. | Washington Fire Ins. Co., Seattle, Wash. 


BROOKLYN, N.Y. 


GENERAL F:iR 


E IN R- 
ANCE AGENTS” 


152 MONTAGUE STREET 


























September 16, 1909. 








PROGRAMME ARRANGED. 





Subjects to be Discussed at Forthcom- 
ing Convention of National Asso- 
ciation of Loca! Agents. 





Secretary Putnam has made public 
the programme arranged for the forth- 
coming convention of the National As- 
sociation of Local Fire ‘Insurance 
Agents. It is as here given: 

Opening Session. 

Tuesday morning, Sept. 21, 10 o’clock. 
Address of Welcome—Franklin P. 

Stoy, Mayor of Atlantic City. 
Response—Wm,. H. Hecox, Bingham- 

ton, N. Y. 

Annual Address—President E. W. 
Beardsley. 

Report of Executive Committee 
Chas. B. Weil, Chairman. 

Report of Grievance Committee—J. 
H. Southgate, Chairman. 

Report of Committee on Legislation 
--Geo. D. Markham, Chairman. 

Report of Secretary-Treasurer. 

Appointment of Committees. 

Resolutions—One delegate from each 
state represented to be selected by the 
delegates of the state associations pres- 
ent, 

Nominations—One delegate from 
each state association to be selected in 
the same way. 

Introduction of New Business. 

Resolutions introduced may be de- 
bated and then referred to the Commit- 
tee on Resolutions for consideration 
and report. Resolutions introduced after 
the second day of the convention shail 
be referred to the incoming executive 
committee. Resolutions must be pre- 
sented in writing, and where possible 
duplicate copies provided for the press. 

Adjournment. 

Second Day. 

Wednesday morning, Sept. 22, 19 

o'clock. 

Report of Special Committees—Work- 
ing Capital Fund Committee, C. H. 
Woodworth, Chairman; Joint Confer- 
ence Committee, W. L. Hateh, Chair- 
inan; Uniform Blank Committee, C. F. 
Hildreth, Chairman; Constitution and 
By-Laws, John C. North, Chairman; 
Conference with National Association 
of Credit Men, E. H. Forry, Chairman. 

Open Debates—Traction and Trust 
Lines; Co-operating Companies; Local 
Boards and Local Practices; Anti-re- 
bate Laws; Standards of Qualification 
of Agency Appointment. 

Introduction of New Business. 

Adjournment. 

Third Day. 

Tuesday morning, Sept. 28, 10 o’clock. 
Report of Committee on Resolutions. 
Open Debates—Needs of National As- 

sociation; Methods of Increasing Mem- 

bership; Relations of State and Na- 
tional Associations; State Rating Laws. 

Report of Committee on Nominations. 

Place of Next Convention—Invita- 
tions to be referred to the Midwinter 
Conference. 

Closing Business. 

Adjournment. 

The National Association has engag- 
ed an organizer for Bastern field works, 
and will secure the services of ‘a second 
man to travel the west. 








ADOPT SERIES OF RESOLUTIONS. 





W. B. Hartshorn, a prominent agent 
at Waukesha, is now president of the 
Wisconsin Association of Local Fire In- 
surance Agents, having been so elected 
at the recently held eleventh annual 
gathering of the organization. 

The following resolutions were en- 
thusiastically adopted: 

Your Committee on Resolutions do 
report as follows: 

Resolved—That we reaffirm our undi- 
vided support to the National Associa- 
tion of Local Fire Insurance Agents. 

Resolved—That we especially com- 
mend and appreciate the action taken 
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by the National Assocation to have the 2 
companies refrain from taking precipi-| ] VIRGINIA WEST VIRGINIA Surplus Lines Department 
tate action in the matter of taking out —_— 
of local agents hands the handling of AGENTS WANTED , (fords agents and brokers the best 
acilities for supplying reliable indemnity 


local traction lines. 


Resolved—That we believe “he]}]| NORFOLK FIRE 


thanks of al! local agents are due to 











"@x-President Woodworth for his untir- Insurance Corporation 
ing efforts in collecting funds to estab- 

lish a working capital for the National NORFOLK, VA. 
Association. 

Resolved—That we reaffirm our NORTH CAROLINA 
recommendation that the column of the MARYLAND NEW JERSEY 
Bulletin be thrown open to company 2d- 
vertisements. 





Resolved—That when the State Asso- 
ciation is requested by any agent in the 
State to defend any action which may 





be against the interests of the Local HERBERT 
Fire Insurance Agents, that the execu- = SUEPEN, Pres. ond Mgr. 


tive committee be authorized, after in- Buxton Insuring Agency 


vestigation, to employ counsel for «he 


defense of said agent. . ay mer St., New York 
Resolved—That the Anti-Rebate law cess Lines handled anywhere. Good 

- < ay connections at Lloyds, London. 

is a step in the protection of the inter- CORRESPONDENCE SOLICITED. 


ests of the Local agent. 








We are Attorneys in the United States for 
THE CENTRAL INSURANCE CO. 
Limited, of London 
ESSEX & SUFFOLK EQUITABLE INS, 
SOCIETY, Ltd , of Colchester 
LEATHER TRADES « GENERAL IN- 
SURANCE C0., Limited, of Liverpool 
THE LEGAL INSURANCE COMPANY 
Limited of London 


BINDER CONTRACT (Guaranteed Under- 
writers) at Lloyds, London 
Only legitimate surplus lines at fall tariff rates 
entertained on the ‘heavy value rivks after the capacity of 
the local agent« is exhanusted.—Your business protected. 
we e410, OOO « on unsprinklered risks = $100,000 on 
he . 





djuste 
ons by mail or telegraph reeeive or om pt attention. 


Fred S. James & Co. 


84 William Street 
New York 
Chicago Office: 171 LA SALLE ST 





Resolved—That the President ap- 





point a committee of two in each city 
in this State to solicit the membership ESTABLISHED 1886 


of all local agents and report to the ASSETS $300,000 
j ’ 


President before the next annual meet- 


ing. Indiana and Ohio Live Stock Insurance Co. 








INTERNATIONAL! OF TEXAS. INSURES 
HORSES, MULES and CATTLE against death from any cause 
J. Ramsey Barry to Represent Compan 
for Large Section of the y Home Office: CRAWFORDSVILLE, IND. 
Country. $100,000 deposited with Insurance Department of Indianz for the 


Bice protection of all policy holders 


Chicago, Sept. 15.—A_ recent visitor 


THE PIONEER IN ITS LINE 








to this city was J. Ramsey Barry, of 


Baltimore, who recently secured the 

genera] agency of the International Fire MYRON W. ROBINSON 

insurance Company, now forming ‘i New Jersey State Agent For 

Fort Worth, Texas, for a large number 

of Eastern and Western States. A cap- THE AMERICAN LIVE STOCK INSURANCE Co. 
ital of $500,000 with a surplus of like INDIANAPOLIS, IND. 

amount is Proposed for the Internation- New Jersey Office: ENGLEWOOD, N. J. New York City Office: MILLS BLDG. 
al, and it is understood Mr. Barry sub- 

scribed for a generous number of Local agents wishing to add a growing and profitable branch of 
shares, a portion of which he is willing insurance to their agency should communicate with me at once 


to dispose of to those seeking the local 
representation throughout his territory. 


$100,000 deposited with Auditor of State for protection to policyholders 





H. H. Eddleman is to be president of 
the International, and W. P. Cassell] its 





secretary. f 


BOOK OF Ri RULES. Permitted 


Complete Manual for Suburban Fire In- 
surance Exchange Members 
About Ready. 





Revised proofs of the complete man- 
ual of rules for the government of mem- 
bers of the Suburban Fire Insurance 
Exchange of New York City, have al- 
ready been received, and it is expected 
the book will be ready for adopticn 
within a shori time. 

The Committee on Rules, which had 
the work in charge, made a critical re- 
view of the regulations of the New 
England Fire Insurance Exchange, the 
Underwriters Association of New York 
State, Underwriters Association of the 
Midaie Department and the New York 


Fire Insurance Exchangé, selecting ce-- FIRE PROOF F.P. — re Machine FOOL PROOF 
ode 


tain paragraphs from each, and modify- 
ing them to fix the conditions of the 





ee RECORD IN SERVICE 
C. W. Tobin to Make Address. Over sixty thousand of these machines have been in use for the average period 
— of three and three-fourths years, There have been only sixteen acc sidents, and the 

C. W. Tcbin, of Rochester, N. Y., total loss attributable to them direct and indirect has amounted to Four Thousand 


special agent of the Commercial Union Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 


and Grand Keeper of the Golden Goose 


Egg of the Blue Goose, will make an per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
address at the banquet to be given the| | Hundred of the value of the property exposed to the hazard of their use. 

grand officers of the association by the Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


Illinois pond at Chicago, on the 5th 
prox. The Blue Goose in the East ‘ts 


the subject chosen by Mr. Tobin for his 
talk, and those who have heard him MERGARD & SEIDLER, 


speak in public, realize what a treat is | * . 
in store for his auditors. 107 Springfield Ave., 





tional Union Fire, has been appointed - . 
Western Pennsylvania special agent for | || Paid up Capital $1,500,000 
the Humboldt Fire, of Pittsburgh. 











OR 
E. E. Weeks, recently with the Na- THE INCANDESCENT LIGHT & STOVE CO., 


~ 


Without 
EXTRA 
Charge 
by all 
Insurance 
Companies 
Within 
Twenty- 
five States 


Newark, N. J. 





426 E. Pearl St., Cincinnati, oe 








12 


PHILADELPHIA PREMIUMS. 


RETURNS FOR FIRST SIX MONTHS. 





What the Fire insurance Companies 
Represented in Quaker City Secured 
in Early Half of 1909. 





Philadelphia Stock Companies. 
*Net Premiums _ ftInterest 


Companies Premiums 


CN Te oe $11,318 $95 
PAGE © cc scsaaves 3,752 2,917 
ee ee 8,849 3,928 
DOINWOLO oiiiciaccncdas 38,456 2,386 
Fire Association ..... 63,270 35,546 
yy 20,316 10,090 
err ee 30,195 13,117 
oO , errr rr eres 12,504 1,434 
Lumbermen’s ......-. 15,532 4,065 
Oe 18,967 6,803 
North America ...... 62,345 9,785 
Pennsylvania ....... 61,604 15,000 
Phila. Underwriters .. 20,680 ...... 
Serre rrr 13,902 2,529 
Spring Garden ....... 28,272 6,213 
State of Penna. ...... 8,302 2,006 
DO Vs wetsiewadiomay a 818 582 
United Firemen’s .. 23,066 19,604 
Philadelphia Mutual diaanapetilb, 
Cotton Seed Crushers $1,296 ~~ ...... 
Delaware County .... - Sawens 
er eer Sree 
Prauklor ....ssscceee 3,547 $742 
CYAOMIC BIE occ vcccs >. cates 
Hardware M. F. A. con area 
eer oe.  adwoun 
PORSINBION. 6 .40.005.00% - Seenre 
I ores sae ea ec “i ere 
Leathermen’s ........ a eo 
EEOEEN vecnscveccans ie. ampere 
IR cine wee ew mare e ae. meses 
POO Sivacsavceso% Le Zeer 
Manufac. & Merch . eee 
Mutual Assurance as 5,002 
Mutual Germantown . 10,887 6,698 
Mutual F., M. & I. .. eer 
| ee ee BIG © Sweese 
National Hardware na, « wana 
RA eer ce 
Penna. Lumbermen’s . 2,827 ...... 
Phila. Contributionship .... 12,281 
Phila. Manufacturers . 29,709 ...... 
OO ee ee baie | lebtheniie 
errr Oe. «Smaen 
PN Se als cams , er re 
Pe eee yf ee 
TROEN, : ivinw et.ear0% ewlee ae 
Southern ates WUE. . Weieweh 
OS OS” ere ere he err 
|. en os «saances 
0 esse err 
United States Merch. . fa 
A Ree 0 lkweinew 
RAPOTBRRID. 2.050660 cs0se oS tae 
Ben Franklin ....... ere 
Birmingham ......... Set tawhten 
Oo hiieeseaewe eee. aida sae 
German-American ... 9,640  ...... 
| Serre >, re 
| ee ee Bese. vawren 
Keystone Underwrit.. 3,700 ...... 
Monongahela ........ Serre 
eer tao 
National Union ...... pk ee 
PIQUHGPER 2c cca 10,437 
Pittsburgh Under. ... 12,957 ...... 
ee ae 
| eer - haere 
ee re : | 
William Penn ........ Beem . f Sve tau 
New England Companies. 

RE ciaswecaeeneed $47,493 $1,220 
ND: sc Uirccisaaikaveus Ve ere 
CIEE wins vie vas bee 2 MEARE 
Sonnecticout ....:..0 - 8: . Cee ee 
WUE cic esccscse (A eros 
Granite State ....... 2 Aor 
aera rs. of See 
India Mutual ........ 2 | 
Mercantile .......... Sree 
errr TEel, | seeeds 
New Hampshire ..... ear 
a, eee & err 
Arey ee - venues 
ere S250 8 asvese 
Prov idence-Wasa. | aa ee 





*Gross Premiums, less Reinsurances 
and Cancellations. 

+T'wo per cent. (for six months) on 
Perpetual Deposits. 
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Rhode Island eee 5,980 
OS Ea ee 14,964 
Springfield .......... 37,868 


New York Companies. 


Adirondack .......... $1,700 
AMTICRHUTAL 2... cccss 27,597 
DOMME caceaeadcaaces 9,336 
papers ere 3,915 
Buffalo Commercial .. 2,739 
Buffalo German ..... D769 
Caledoniaa-American . 1,733 
City of New York .... 8,393 
i Sell eI ea 3,391 
Commonwealth ...... 14,022 
COMMMETCS. .0.0cceccss 4,470 
Commercial Union ... 5,415 
Continental ....6.0.. 43,777 
Po ere rey 3,174 
Empire City ......... 3,248 
Ree Pe rerer 13,205 
German Alliance 37,661 
German-American 60,723 
Pee 25,186 
CS DME sciccusien 13,690 
Globe-Rutgers ....... 15,689 
Globe Underwriters .. 9,466 
PIQMOVED co cccccccvcs Beyeee 
errr 83,132 
Liv. & Lon. & Globe 10,010 
ee 1,498 
Per errr 7,018 
National Lumber 2,359 
N. Y. Underwriters .. 20,661 
Pe ee my | 
N. B. & Mercantile 8,290 
POPE GEVOP cccccewns 11,626 
J erereree er 8,527 
ener 6,594 
a. ee ie 40,497 
COON ciiccccaccenada See 
RRICRIMORG: occ ccccces 1,967 
Rochester German ... 16,091 
Stuyvesant .......... 7,303 
BE. cso areikin Hise dae 4,167 
United States ....... 3,22 

Westchester ......... 12,841 
W., Pa. Undrs.’ Dept. 8,021 


Williamsburgh City .. 
W. City, City U. D.. 
New Jersey Companies. 


eer ee $20,133 
ere 26,352 
PD nic gitswdacsia cumk 3,297 
PINOE SR csc ss dia es 25,749 
IE ci ncisn Koalon eae 5,417 
New Brunswick ..... 4,982 
re 6,371 


Southern Companies. 


Asmstin PiTe 26 ccccces $1,612 
We ol be Cees 2,342 
Commonwealth ...... 239 
eee er 11,198 
German-American 4,567 
German, Wheeling ... 4,049 
Mechanics’ & Traders 5,728 
PO OND kick cca 5,072 
Peoples’ National .... 20,069 
PeteOraDUured: ...cccccces 5,419 
POD: o aicceascicaetee 1,169 
SS ee er 1,291 
AO CC re 2,913 
| ar 6,618 
Virginia, F. & M 14,946 
Virginia State ....... 6,526 
American Companies. 
American Central ...$21,020 
American ‘National 3,274 
CROOED . acsc cee vesan 12,631 
2 ee a 10,433 
Central National 1,057 
CN Ss i ceet icc ses 10,609 
Commonwealth Fire 377 
COMOUUTIE. 6ccccévacns 4,120 
oo gt. 545 
DUES Sonics teacieus 8,717 
ere 3,599 
Farm. & Merca. 376 
Firemen’s Fund ..... 26,218 
German, Indianapolis 3,481 
German, Peoria ..... 3,668 
Hawkeye ....scccsece 1,928 
| aoe 4,100 
Metropolitan ........ 4,936 
Michigan Commercial. 6,249 
Michigan F.& M..... 4,482 
Michigan Millers’ 2,220 
Millers’ National 5,098 
Milwaukee Fire ..... 3,760 
Milwaukee ‘Mechanics’ 8,731 
M. M.’s Germ. U. Dept. 1,437 


Northwestern National 13,434 
Queen City 4,069 


"$70 





BIG RELIEF FUND. 





Firemen of New Jersey Received $212,- 


000 Last Year from Fire In- 
surance Tax. 





An even $212,000. was paid into the 
treasury of the Firemen’s Relief Asso- 
ciation of New Jersey, last year, as tax | 
insurance coin- | 


imposed wpon the fire 
panies, the sum being $26,000 more 
than that paid in 1907. 

Figures quoted at the recent annual | 
convention of the association show | 
that over 20,000 paid and volunteer men 
are enlisted for fire fighting in the State 
at the present time. 
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| «The Keni Fire Insurance Gemeey” 


Officials’ calcula- | 


tions are to the effect that the money | 


received by State tax on insurance com- | 


panies leaves $8.40 each year for ev ery | 
fireman enlisted in the service and of- | 
ficers of the convention claimed that | 
this sum should be incereased to pro- | 
vide insurance for the men engaged in | 
saving life and property. 





WANT 1910 CONVENTION. 





Illinois Local Agents Association Will 
Endeavor to Have Next National 
Gathering at Chicago. 





The Illinois Local Fire Insurance As- 
sociation has voted to extend an invita- 


| 


tion to the National Association of Loe- | 


cal Fire Insurance Agents Association, 
to hold its next annual convention in 
Chicago. This invitaton will be supple- 
mented by others from the various IIli- 
nois insurance organizations and from 
the Chicago Association of Commerce. 


ee, ee Ors 
oe, FOU FP. and MM... T4007 i ckkcn 
State of Illinois ..... fee 
Washington ......... [200 | «avwaw 
Western F., Arizona .. a. - «uvmes 
Western Reserve © rer 
ee eee 5: noe ae 
Foreign Companies. 
Aachen and Munich ..$13,221 _....... 
, | eae en 
British American .... 13,836  ...... 
Caledomian ....c.cce- fk ene 
Commercial Union .. 41,759 $2,094 
Hamburg-Bremen < OOO wcewen 
Law Union and Crown 2,267 ...... 
Liv. & Lon. & Globe 85,101 2 012 
London Assurance | 8) 
London and Lancash. 25,4386 ...... 
N. B. & Mercantile.. 39,186 581 
oe ee oe ae 
Norwich Union | eS 
re ee” | (See 
PEE fb sewik.gisixenied Bae <) seoiwned 
Prussian National a: eer 
EE 36k tes bee ca-w406 74,765 1,794 
Royal Exchange ..... are: « Geesee 
Scottish U. & N. ees 
SE aiiniscatdua.s.s oe Ss ee 
DEES gdhsd-eoweat oes Gee « ssasue 
a i ee Bee” °isadaee 
WR. re 69 clack ce orate 
ae are ie TERUG” hk eas 
Western Assurance .. 11,313 ....... 





of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N, Williams, E. 8. Allen, 
E. J. Sloan. Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
CashCapital - - - 


$1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 
Holders - - + $2,063,04401 


The real strength of an Insurance company Is in the con- 

servatiom of its t, and the of 

THE HANOVER is an absolute assurance of the security 

of its policy. 
R. EMORY WARFIELD, President 

JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 











HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 





ORGANIZED 1859 





‘naka $1,000,000.00 
. 5,874,016.00 
Net Surplus....... 1,509,442.33 


Surplus for Policy 


Holders....... .. 2,509,442.33 





HEAD OFFICE: 
‘Cor. William and Cedar Streets 














ORGANIZED 1865. 


Virginia State Insurance Co., _0f Richmond 


ASSETS 
Surplus to Policyholders ... 


GEO. L, CHRISTIAN, Pres. 








INSURANCE CO. 
OF NEW YORK 


95-97-99 William Street, N. Y. City 





INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 





ee eee eee sere rese eee eeeeee 


ee eeeeeeee 








... $887,903.00 
317,975.09 


ROBERT LECKY, Jr., V. Pres. & Secy 


aaainvana 
THE NORTH RIVER | CRUM & FORSTER 











GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 





ASSETS 
12-31-07 
Empire City Fire Ins. Co., Pg 1850..... $566,779 
Nassau Fire Ins. Co., Inc, 1852...... -- 748,381 
Pp ter Cooper Fire Ins. Co., —" 1853. 431,906 
National Lumber Ins. Co. "Inc. 1905 : 355, 801 


(Writing Woodworkers ‘and Lumber he 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., 

(Where not locally represented) 


FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. £9. 
f TA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 
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KANSAS RATE SITUATION. 


(Continued from page 1.) 
They come up next month. If the new 
rate law holds water, tae anti-trust 
proceedings fall. If the companies get 
out of the anti-trust suits successfully, 
which carry no penalty other than a 
prohibition of using common rates, 
they can then turn their attention to 
the rating law which allows them to 
do what the anti-trust suits seek +o 
prevent. 

Attorney Bates will go to Topeka 
and have a frank talk with Superintend- 
ent Barnes to ascertain his sentiments 
on tae rate question. An effort will 
be made to persuade him to agree to 
order reductions only when after a 
hearing and the presentation of statis- 
‘ies he conscientiously believes a de- 
crease is warranted. 

The opposition to immediate litiga- 
tion to contest the rate measure was 
led by Geo. W. Law, of the Royal, who, 
since his retirement as president of the 
Western Union has heretofore not been 
conspicuous in underwriters’ councils. 





Addition to Previous Reductions. 


not hitherto brought cut in 
the discussion of the Kansas situation 
is that the twelve per cent. reduction 
in rates in accordance with the order 
of Superintendent of Insurance Barnes 
is in addition to reductions which have 
already been made in various ‘Kansas 
cities and towns. For example, Saliaa 
recently secured a reduction of ten per 
cent. on brick and stone buildings, two 
per cent. on contents, six per cent. on 
frames and four per cent. on contents 
of frames on account of improved fire 
protection which raises the classifica- 
tion of the city from the fourth to the 
third class. The twelve per cent. re- 
duction is in addition to this. It is not 
true that there has been any recent re 
duction at Lawrence-.and accordingly 
the twelve per cent. only applies to 
this town. 


A \point 


STANDS THE TEST. 





German American Fire Makes Good Use 
of National Credit Associa- 
tion Data. 


We have before now complimenica 
the National Association of Credit Men 
for the highly educational campaign it 
has inaugurated with a view to enlight- 
ening its members on fire insurance 
affairs, and have been surprised that 
the material thus supplied was not ex- 
tensively used by the underwriters. 

The German American Fire, of this 
city, is the first of the companies, so 
far as we know, to have appreciated the 
cpportunity. It is circulating extensive- 
ly a folder quoting a series of pertinent 
questions from the credit men’s articie, 
and supplying data regarding the Com- 
pany in answer thereto. 





Ready to Write About October 1. 


It is expected that the Atlantic Na- 
tional Fire, of Macon, Ga., will begin 
writing business on the first proximo. 
John J. McKay, is its general manager 
and has already secured for it a num- 
ber of desirable agency connections. 
Hugh Powell, for the past twelve years 
with the prominent Voldosta agency cf 
R, A. Peeples & Sons, has been ap- 
pointed Georgia special agent for the 
Company and will aggressively push its 
interests. 





Volunteer firemen of Freeport, L. L., 
are incensed at a_ recent experience, 
when they were called out at 10 o’clock 
at night merely to give an exhibition 
test. The experience disclosed the ut- 
ter worthlessness of the hose employe, 
which burst in numerous * places, 
drenching the bystanders, and proving 
its harmlessness had it been directed 
ugainst a blaze. 


CASUALTY AND 


SURETY HAPPENINGS 





IN SESSION AT NIAGARA FALLS 


ACCIDENT UNDERWRITERS MEET. 


Inequity of Restrictive Laws and Other 
Subjects to be Discussed at De- 
troit Conference. 


What, it is expected, will prove one 
of the most important gatherings held 
in the history of the Detroit Conference, 
is now in session at Niagara Falls. Dis- 
cussion will center largely about exisi- 
ing laws and the tendency to pass still 
further restrictive measures. 

A feature of the sessions will be the 
following list of queries: 

1. It is the practice of the various Com 


panies to require bonds from their agents, 
and if so what kind, personal or surety 
Company? 


2 If a policyholder has two or more pol- 
icies in different companies, and the com- 
bined amount of indemnity is in excess of 
his earnings, or his income, and the policies 
do not contain a “pro-rata” clause, can the 
policyholder legally collect the full amount 





AFTER CLAIMS. 


Speculators Buying Un Accounts 
Against Defunct Southern Fire 
of New Orleans. 





An active campaign to buy up claims 
against the defunct Southern Insurance 
Company of New Orleans, is being 
waged by the Assets Realization Com- 
pany, a concern with offices in New 
York, Philadelphia and Chicago. The 
price offered is 33 1-3 per cent. of the 
sum approved by the receiver. 





RECEIVES ITS CHARTER. 





And Now Promotors of Latest Okla- 
homa Company Will Seek Subscrip- 
tions to Its Capital. 





A charter has been granted the West- 
ern and Southern Fire, of Shawnee 
Oklahoma, which is the tenth fire insur- 
ance company promoted within the last 
few years. It is to have a capital of 
one million dollars, and the backers of 
the enterprise are confident of their 
ability to successfully launch it. 





Suburban Exchange Form. 


It is probable that the form prepared 
by the New York Fire Insurance Ex- 
change governing telephone exchanges, 
will be adopted by the Suburban Fire 
Insurance Exchange, instead of that 
used by the Middle Department, which 
at first was favored. 





Hold Committee Meetings in Boston. | 

A series of important meetings was 
held at Boston, last week, by the sev- 
eral standing committees of the Nation- 
al Fire Protection Association. It was 
decided to hold the annual meeting of 
the organization at Chicago, on May 
1719, 1910. 





Lost to the Mutuals. 





A recent capture by the New England 
nill mutuals from the stock fire offices 
is the $150,000 line of J. & T. Cousins, 





prominent shoe manufacturers of 
Brooklyn. | 
Chas. G. Opp has been appointed | 


counter man for Ward & Crawford, lo- 
cal agents in this city. | 
insurance cir- | 


He is well known in 
cles, having ‘been connected with the | 
T. Y. Brown office for a number of 
years, 


of each policy? What action is usually taken | 
by the various Companies in cases like this? | 

3. If a physician or surgeon treats him- 
self for an injury or sickness can he not 
legally collect indemnity under an accident 
or a sickness policy? 

4. Would it not be advisable for the De } 
troit Conference Companies to take concert- | 
ed action in discouraging non ny 
companies pirating? 

5. Has there not been too much weight | 
placed upon the fact that the policy should | 
contain a large number of selling points in 


stead of trying to write plain contracts, | 
which, in the settlement of claims, will give | 


perfect satisfaction and thus reduce the 
lapse ratio? 

6. It it not better to issue a policy pro- | 
viding smaller benefits without any restric 
tions, than to attempt to pay larger bene 
fits, and then in order to satisfy the policy 


holder and save the business expect the ad- | 


juster to go outside the conditions of the 
policy in settling a claim? 

7. What effect will the proposed new 
statutory standard policy provisions have 
upon Industrial Companies? 

8. Can a Company pay $60 monthly in 
tlemnity for both accident and illness and 


$600 accidental death, to preferred risks, for 
a premium of $1 per month, and keep their 
reputation good? 

9. What is the primary object of the De 
troit Conference? 

10. Why should not admission to the De 
troit Conference be predicated upon the 
financial standing of the companies—in other 
words, should not membership in the con 
ference carry with it certain standard of 
financial solvency? 

11. Why is fit not practical for a Company 
to get a portion of the policy fee as first 
payment on all monthly business? Would it 
not have a tendency to decrease the lapse 
ratio and make the new bnsiness more sub 
stantial? 


12. Would it be of any benefit to the cas 
unity companies to have laws enacted zov 
erning accident agents, twisting and rehat 


ing. similar to those laws governing life 
agents? 

13. What disposition shall we make of 
chronic diseases, in practical—not theoret 
ical—adjustments under our control? 

14. Could an agreement he made by the 
companies of this conference whereby each 





agent in the field would have to remit ne 
premium, or a part of same. on every an 
nlication issued on the Industrial or Monthly 
payment plan: and what effect would such 
an arrangement have on our business? 

15. How much more premium should he 
charged for a policy paying for a non-en 
fining illness than one reauniring confine 
ment to the house? 

16. What company or 
the first monthly payment 
accident policy? 

17. Has any company made a 
foreign business written for 
erreater than $20 for illness and accident 
£1 accidental death benefit for 
of $1 ner month? 


association 
combined 


wre 
health 


nrofit on 
indemnities 
mad 
a premium 


18. Are Motormen and Conduecters = on 
street reilwavs entitled to more indemnity 
than S&35—835—8300—for $1 per month 
premium? 

i9. (A) Wonld it not be advisable for the 
Conference companies to compile a astandard 


classifieation manual revised in aceordance 
with the best data obtainable at the present 
time? 

(R) Shonld not all compantes keen a rec 
ard of imnerfections of their cloassifieation 
mannal. and renort the <ame to the Mannal | 
Committee of the Detroit Conference? | 

1 Will it now for all eompentes to 
as far as possible, the same physician? 





PHENIX 
INSURANCE 


COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 





Gommereial Union Assuranee Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 





WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908 








RSS iinet tnctcacwnenewveed $2,313,222 
OD B08 DB. Biisscncsevecscseas 584,137 
HON. GEO. A. COX 

President 
1853 1908 


FIFTY-FIFTH YEAR. 


FARMERS’ 
FIRE INSUR ANCE 
COMPANY 


YORK, PENNSYLVANIA. 


eee «ee $1,106,279 
$488,712 


Assets 


W.H. MIER, President 
E. K. McCONKEY, 
Secretary and Treasurer 





Surplus Lines 


London Lloyds 


(iuaranteed Underwriters Only 


| We can furnish you two policies covering up to $60,000 on a single risk 


in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. 


If you are 


short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and 
interest. 


promise careful attention to your 


MARSH & McLENNAN 


New York Office, 54 William St. 


Chicago Office, 159 La Salle St. 
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21. Do make insurance 
ageuts? 

zz. Are Housewives and Domestics insu- 
able risks? If so, at what premium? 

4s. Should companies give the same pro- 
portion of indemnity for a premium of $2 as 


BS © 


women good 


ENTERPRISE CASUALTY CO. 


L. V. Gilliam Greatly Pleased With 
Progress Achieved by Corporation 
Tnus Far. 


Speaking of the progress attained in 
promoting the Enterprise Casualty Com- 
pany, of Philadelphia, its secretary and 
ireasurer, L. V. Gilliam, said: 

“We are more than pleased with 
what has been accomplished thus far, 
and with the prospect before us. Some 
of the most influential business and 
professional men in the Quaker City— 
for example: Charles S. Hiachman, 
said to be worth from $15,000,000 to 
$25,000,000, a Quaker, 74 years old, and 
owning many of the suburban railroads 
here and in surrounding cities, and 
George W. Kipp, president of the First 
National Bank of Towanda, Pa., have 
taken stock in the Enterprise and are 


greatly interested in its welfare. Our 
advertisement offering to ‘buy or ab- 


sorb subscriptions to stock of any new 
companies, where promoters desire for 
any reason to abandon their plans, have 
brought us good results, and several 


propositions are now pending, which, 
if closed, will add materially to our 
amount of stock subscribed, now con- 
siderably over $634,000. Our selling 


organization is capital and we are proud 
of it, having equipped, guided and de- 
veloped about thirty big producers, trom 


some one of whom, every mail brings 
us a check on account of some sub 
scription they have secured. To our 
Board of Directors, we have added the 
names of John J. MacDonald, a big 
produce maa of Philadelpiia; director 


of Corn Exchange National Bank, man- 


ager Beneficial Savings Fund Society, 
member of the Union League, ex-presi- 
dent of the Produce Naiional Bank and 
for 25 years president o: the National 
Produce Men's’ Exchange; William 
Rodenhausen, president of Rodenhau 
‘sen’s Excelsior Wagon Works;  presi- 
dent Excelsior Electric Light, Power 
& Gas Company, director Prudentiai 
Loan Society, vice-president United 
States Loan Society aad vice president 
Jefferson Ice Company. He is a well- 
known German American here pr. 
Arthur J, Willson, formerly of Scran- 


ton and Williamsport, Pa., now of Phila- 
delphia, who is in the private banking 
business, representing some of the big 


coal mine industries of the great Penn 
sylvania field. 

“We are asked daily as to the presi- 
deney of our company and we claim the 
present absence of such an officer is 
the strongest argument we have, be- 
cause if we get a man of the right sort 
to be head of a Three Million Dollar 
Company, he would want a salary of 
$25,000 or $30,000 a year, and would be 
of little or no assistance in the sale 
of stock. We, therefore, figure we are 


saving the stockholders a great amount 
of money by leaving this office open, 
and as the directors and big stockhold 
ers of the company will have the choice 
#f the man for this office, there should 
be no difficulty in securing a capable 
head at the proper time.” 


VERDICT UNSATISFACTORY 


COURT GRANTS NEW _ TRIAL. 





In Action of Former Agent Against 
Employers’ Indemnity Company 
Judge Dissents from Verdict. 


In a recent action against the Em- 
ployers’ Indemnity Company of Phila- 
delphia, D. H. Willard, a former general 


agent at Johnson City, Tenn., was 
awarded a verdict of $20,000, for alleged 
violation of contract. The company 


promptly made a motion for a new trial, 

which request was readily granted, the 

presiding judge being dissatisfied with 

the conclusions of the jury, ‘his reasons 

for so doing being as here set forth: 
Nature of Suit. 

This is a law-suit brought by the plaintiff 
Willard against the defendant Company, for 
damages in the sum of Fifty Thousand :$50,- 
(OO) dollars, to recover, as he claims, on a 
Lreach of contract made by the defendant 
Company. The defense’s plea is, that they 
were forced, for their own ~ protection, to 
cancel .the contract made in 1906, because 
the plaintiff Willard was delinquent in the 
payment of his accounts with them, the de- 
fendant claiming that Willard is indebted to 
it at the present time, and was at the be 
ginning of this suit in the sum of Twelve 
Thousand dollars and more. The _ plaintiff 
Willard admits that he is indebted to the 
Company in that amount, and that he justly 
owes the Company that amount, on prem 
iums collected for the Company by him. He 
seeks though to justify himself after the 
making of the original agreement, by a sup 
plemental agreement or contract made on 
the 20th of May, 1907, with Mr. Bunting, 
Superintendent of Agencies, by which he 
was allowed a line of credit of from $8,000 
to $12,000 to be used in developing the busi- 
ness here. 

This case 
anee; it has 
tried on either 
able interest. I 


has been one of great import 
been hotly contested and ably 
side, and is one of consider 
hope that during my brief 
period on the bench, that I will not have to 
pass on other matters of so great import- 
ance to parties, but the case is now up to 
me for decision. The question is, with this 
court, looking at the evidence from the be 
ginning to the end of this voluminous rec 
ord, and from all evidence, as I am able to 
recall it, this court satisfied with this 
judgment. As said by our Supreme 
that is a question to be answered 
Trial Judge, and further:— 

“The rule, in civil 


is 


by the 


is that, if the 


cases 


| 





Court, | 


Circuit Judge is dissatisfied with the verdict | 


of the jury, it is the duty to set it aside 
and grant a new trial, and that upon its he- 
ing made to appear to this court, from state- 
ments made by the Circuit Judge in passing 


upon the motion for new trial, that he was | 
really not satisfied with the verdict, it be 
comes the duty of this court, when it has | 
acquired jurisdiction of the cause, to do 
what the cirenit Judge should have done; 
that is, to grant a new trial on the ground 
of the dissatisfaction of that judicial oflicer 
with the verdict. 

“The reasons given for the rule are, in 
substance, that the circuit judge hears the 
testimony, just as the jury does, sees the 


Witnesses, and observes their demeanor upon 


the witness-stand; that, by his training and 
experience in the weighing of testimony. and 
the application of legal rules thereto, he is 
especially qualified for the correction of any 
errors into which the jury, by inexperience, 
nay have fallen, whereby they have failed, 


in their verdict.to reach the justice and right 
of the case, under the testimony and charge 
of the court: that, in our system, this is one 
of the functions the circuit judge possesses 
and should exercise it were, that of a 
thirteenth juror... So it is said, that he must 
he satisfied, well the jury; that it is 
his duty to weigh the evidence, and if he 
dissatistied with the verdict of the jury, he 
should set it aside.’ 


“as 


as as 


is 


So that is. the question now. Forgetting 
everything that could possibly be brought to 
bear in this case by able counsel—forgetting 
the fact that Willard is a citizen of the 








A Competent Manager Wanted 





Department. 
in the results of the business. 


We have an excellent opportunity for an active and com- 
petent man in our Personal Accident and Hea!th Insurance 
The right man ean secure a liberal participation 
All communications confidential. 
In replying give references and state experience. 


Address BOX A. A. 


Care of EASTERN UNDERWRITER 














THE HIGHEST AIM OF THE SPECIALIST 
—BUSINESS OR PROFESSIONAL— IS TO EXCEL 


In itself, the very act of singling out a specific line of endeavor is proof of purpose. 

My earnest desire is to serve you intelligently when you require a SURETY 

BOND. Ten years of constant endeavor for the best clientage in the United States 

particularly qualifies me to serve you. 
GEORGE T. PARKER, 

207 Pennsylvania Bidg. 

Philadelphia, Pa. 
BOTH PHONES 


SURETY BOND SPECIALIST 
203-227 Colorado Bidg. 
Washington, D.C. 
PHONE, MAIN 3491 











Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
FOR THE...... 


SECURITY CASUALTY CoO. 
OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 














LONDON GUARANTEE AND ACCIDENT CO., Lia. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 
CHICAGO j Resident Manager 


ae SO 45-49 Cedar St. 
A. W. MASTERS New York 
Gen’! Manager salen 
as Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs., —— 
————_—-New England 





Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 











Assets - - ° . - a 

Surplus and Capital - - - - 

Income 1908 - - « ™ - 
DISABILITY INSURANCE 
SICKNESS or ACCIDENT 


$1.00 Per Month to $100.00 Per Year. Exclusive Territory 
WRITE 
A. E. FORREST, Sec’y 


MARYLAND CASUALTY 
COMPANY’S ABC SERIES 


$625,069 
460,323 
982,073 


CHICAGO 
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PIPE BURST 
BY FREEZING 






































ATER Damage Insur- 
ance is an evidence of 
adaptability 








need. The very great susceptibility 
of almost all materials to damage by 
water makes the need for Water Dam- 
age Insurance just as real as the need 
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Mos 4 
Automobile Liability, Fly Wheel, Public Lia- | : 
bility, General Liability, Plate Glass, Health, 9} (}) "aim 
Steam Boiler, General Water Damage, Phy- 5) “ 
sicians’ Defense, Personal Accident, Empley- id thay, 
ers’ Liability, Teams Liability, Elevator, Ves- ». j 43 
Athae Sotto Leakage,Barglary and 9} | 33°. ii 
Thc, Daily and allt anes of co I ICVERFLOWING SINK 








BALTIMORE, MARYLAND 
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ERITS TE 
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State of Tennessee, and that the company 
is a corporation, I ask myself the question: 
Am I satisfied with this result? I am free 
to state to you gentlemen, on either side, 
that I am not. 
Testimony Very Unsatisfactory. 

Without discussing the evidence at leugth, 
1 think this testimony is very unsatisfactory 
on the whole. Willard claims that he made 
this supplemental agreement—and I consider 
that one of the main contentions in this 
case—on the 20th of May, 1907, that is, the 
agreement made with Mr. Bunting, as he 
claims in which he was to have this line of 
credit of from $8,000 to $12,000. He admits 
that the Company, nor no member of the 
Company, knew anything about this agree- 
iment, that he never spoke to any member 
if the Company about it, in any respect; in 
fact, he admits that it was to be kept a 
secret between himself and Mr. Bunting. 
Mr. Bunting very positively denies that. The 
plaintiff introduces a Mr. Cooper, a lawyer 
from Chattanooga, and he says that he went 
to Philadelphia with the plaintiff in Sep- 
tember, 1907, a considerable time after this 
supplemental agreement is claimed to have 
teen made by the plaintiff, and the purpose 
of Mr. Willard’s going there at that time or 
the reason he gives, was to get an extension 
or a line of credit, and that he heard the 
conversation between Mr. Bunting and the 
plaintiff Willard. Now, that shows conclu- 
sively to my mind, that if Mr. Willard went 
there to get this line of credit at that time 
(September, 1907), that he didn’t have it on 
the 20th of May, 1907. So that, up to that 
time, he had spent considerable money be- 
longing to this Company, without any au- 
thority, so far-as this record is concerned. 
In fact the proof shows in this case, from 
beginning to end in detail, after he entered 
upon the duties of his office, that he began 
to use the money of the defendant compaay, 
and at no time since he began his agency, 
has he ever accounted to the company for 
the same; in other words, he has been doing 
this every day; and even after he claims he 
made this supplemental agreement, and after 
he was in debt to the company some Twelve 
Thousand dollars and more, and knowing, as 
he claims that he had this supplemental 
agreement, the Company wrote letter after 
letter suggesting that he arrange this mat- 
ter with it, and sought him in person by its 


agent Mr. Estes, and he acknowledged his 
indebtedness and promised to pay, and 
they then pressed him and told him 


that if this matter was not fixed up within 
about forty days, that they would cancel 
his contract, and not one single time did 
he say then that he had this line of 
credit; he didn’t undertake to say at that 
time that he had this line of credit at all, 
but now he comes in with a set of books, 
which are very unsatisfactory, and he un 
dertakes to show by them, that he has dis 
bursed the money in this way under the 
contract, Now the burden is on him to show 
conclusively, and he should show to the 
satisfaction of the court and jury beyoud 
question in the first place, that he did have 
such an understanding and agreement (with 
the Company), and he should show further, 
by the most satisfactory evidence, that he 
actually used this money in the develop 
inent of the business, as under the contract 
he had the right to do. Now, that does not 
ippear in the record, to the satisfaction of 
the court at all. It is true, he undertakes 
to show by the testimony that he did de 
velop the business of the Company’s agen 
cies, and he undertakes to show it by the 
books, but he does it by a “lump sum.”’ For 
instance, in one item he says for “Expense, 
so forth and so on” an expenditure shows 
that he spent $7,000 in this way. He oes 
not show where it went to, and the com 
pany couldn't know from the testimony cr 
the books, in any way, shape or form, where 
that money went to. 

So that, under all the facts and circum 


stances of the case, this court is not satis 
fied to allow the verdict to stand, and the 
motion for a new trial is granted. 





New Jersey Agency Appointments. 


American Live Stock, Arno L. Hunt- 
ley, Nutley; John M. Tice, Montville; 


S. C. Bishop, Elizabeth; J. V. Carter, 
Belvidere; A. B. Craig & Co., Blairs- 
town; W. G. Creveling, Washington; 


Gariel O. Kinney, Atlaatic City; Clar- 
ence A, Krouse, Haddonfield; Frank M. 
Taylor, Hackensack; Hugh B. Ten Eyck, 
North Branch; M. C. Whitehead, Gar- 
field; J. Brognard Wright, New Bruns- 
wick. Commonwealth Casualty, Alonzo 
M. Smith, Collingswood. Fidelity and 
Casualty, Bruno Aust, Lakewood; Mrs. 
Mary Bonnet, Irvington; Swanwick & 
Co., Newark. Maryland Casualty, H. S. 
Powell, Millville. North American Ac- 
cident, Charles W. Gist, Califon. U. S. 
Fidelity & Guaranty, J. C. Harrison, 
Hopewell. Travelers, Prosper V. Bene- 
ville, New York, N. Y. 





Now Manage All Departments. 

All departments of the Empire Surety 
Company at Chicago, will now be 
handled by Redmond & Feraday, as 
branch managers. 

A fidelity insurance department has 
been opened by the Northwestern Trust 
Company of Grand Forks, N, D, 





CONTINENTAL OF 


Company Promoted By H. M. Coudrey 
Expects To Start Writing This 
Month. 


STy LOUIS. 





Announcement is made in St. Louis 
that the International Fire. which has 
been promoted by Harry M. Coudrey, 
will take possession of quarters on the 
tenth floor of the Syndicate Trusi 
Building, St. Louis, this month and 
will begin the issuance of policies, says 
the “Insurance Field.” The Internation- 
al will do both fire and casualty busi- 


ness. Mr. Coudrey is president and 
Harry B. Gardner, secretary. The In- 
ternational was chartered last May 


with an authorized capital of $2,500,000 
and it is stated that.$870,000 has been 
subscribed and paid in. Some time this 
month it is expected that $1,000,000 will 
have been paid in, at which time ac- | 
tive business will be started. W. H. | 
Thompson, cashier of the Carthage Na- | 
tional Bank of Carthage, Mo., has re-| 
signed to go to St. Louis to take the 
treasurership of the International. 

In connection with the Internationai | 
Fire Mr. Coudrey and his associates 
will also operate the Continental As- 
surance Company, which will do a life 
and casualty business. Under the plan 
of operation for the International and 
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have you to offer? 


Will buy or absorb the subscriptions to stock in 
a Casualty Insurance Company where for any reason 
the organizers desire to sell or abandon plans. 
Strictest confidence assured. 


BOX No. 17 


EASTERN UNDERWRITER 


What 








BONDS— CASUALTY 





AGENTS 





IF 
you 


Can command Bond 


or Casualty business 


Are seeking an 


Agency connection 


Are not representing 
another like Company 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 














also for the Continental Assurance, the | 


state of Missouri will be divided into 


thirty trustee districts, each trustee to | 


be depositor of one-thirtieth of the com- 
pany’s premium income interest and 
other funds after the company begins 
business. 





OPERATION FATAL. 


President W. Edwards of Pacific Slope 
Security & Liability Company 
Dies from Knife. 





As the result of an operation for ap- 
pendicitis, performed the previous 
day, Wilkie Edwards, president of the 
Pacific Slope Security & Liability Com- 
pany of San Francisco, died in a hos- 
pital at the latter city on Monday. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 

HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 


He was the founder of the security | 


company, which was launched seven 
months ago. Previous to that time he | 
had been active in the insurance field 
as representative of many large con)- 
panies along the Coast and west of the 
Misssisippi. | 





Union National Accident Co. 

The officers of the Union National Ac- 
cident. Co. of Philadelphia, have been 
removed to the Lafayette Building, 
Fifth and Chestnut streets. 

The company has a capital of $100,- 
000, and proposes to increase same ‘+o! 
$300,000, the new stock being sold at 
$20 per share, (par $10), thus adding 
$200,000 to the net surplus and $400,000 
to the assets. A circular sent out Dy 
the company states that no stock has 
been given away “for influence, promo- 
tion or services” of any kind and that it 
is the desire to limit the new issue to 
250 shares a single individual. 

Its principal officers are: James A. 
Flaherty, President; M. J. Carroll, 
Secretary and Treasurer; Louis H. 
Alexander, Manager. 





Visiting the United States. 





Lord Claud Hamilton, chairman of 
the board of directors of the Employers 


Liability Assurance Corporation of 
London, is visiting the United States 


head offices of the company at Boston. 





Lewis & Gendar, progressive agents 
at Brooklyn, N. Y., have been given 
the local representation of the Rhode 
Island Fire, of Providence, which makes 
the eighth company located in their 
office. 





Taken Over by New York Department. 





With liabilities of $3.579 and assets 
of but $198 the New York Horse In 
surance Company has been taken over 
by the State Insurance Department. 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 


President 
Capital. . ° . . $500,000 
Total Assets, April1.1909 $1,427,564 
Surplus (Policyholiders) $714,598 
AFE OLICc 
UPERIOR P LICIE 
ATISFACTORY s 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 














Phe 


af New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, Presidem, 
290-292 Broadway, New York 





CUNNINGHAM & CO. 


1 LIBERTY ST. 

New York City 
GENERAL AGENTS 
Personal Accident and Health 
Department of 
The 


COLUMBIAN 


NATIONAL LIFE INS. CO. 
of Boston, [lass. 


The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 








Home Office, 


PLATE GLASS 


ND HEALTH 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


PES Seat ACCIDENT 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Sec. 








Court, and covering ali 
miscellaneous require- 
ments 

Fidelity Bonds gvarantee- 
ing the honesty em- 
ployees in positions of 
public and private trust 





THE ATNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 
EXECUTES :—Surety Bonds, Contractors, ISSUES :—Burgiary insurance Policies 


Plate Glass Insurance Policies 
Personal Accident Policies 
and 


Health Insurance Policies 


We have desirable territory for Agents and would be giad to correspond 
with business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK 
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UNITED SURETY COMPANY 


BALTIMORE.MD. 








JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JomNn. 
















T. J. FALVEY, President 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 


JOHN T. BURXETT, Secretary 


Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 512 Scheuer Bldg. 
JOHN GIBLON, General Agent 


Surety Bonds = Burglary Insurance 

























WANTED 


SALARIED FIELD MEN 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. 0. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 


Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 
Address President’s Office 
J. B. SELLS, Assistant to President 











THE FIDELITY AND CASUALTY COMPANY 


97 tol CEDAR ST., NEW YORH CITY. 
Assets $ 8,649,885.66 
Capital and Surplus 3,011,834.00 
Losses paid to January 1, 1909. 29,1 95,835. 85 

This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen’s 
Gollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability 





..... -OFFICERS...... 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec, HENRY CROSSLEY, Asst. Secretary 
FRANE E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 

















THE BEST RESULTS 
are obtained by agents who represent the 
CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 


because they have the Greatest Variety of the Most Attractive policies of 


health insurance. 
a you would share in the prosperity of Continental representatives, address 


H.G. B. ALEXANDER, ioe and General Manager 
1208 Michigan Avenue » Chicago, Illinois 








OPPORTUNITY KNOCKS BUT ONCE 








OF 


Office: Company’s Building, 407-409 Walnut St. 
Organised 1817. Incorporated 1820. Charter Pepetual, 
Cash Capital, $500,000. Assets, $7,301,261.56 
E. O. Irwin, Pres. ?. &. Conderman, Vice-Pres, 
M. G. Garrigues, Sec. and Treas. 
R.N. Kelly, Jr., Asst. Sec. and Treas. 





A 


1817 





Established 1836, 


Richmond Ins. Co. of New York 


$246,042.94 


JOHN E. KING, GENERAL AGENT, 


95 WILLIAM STREET, NEW YORK 











And when it does be ready. This is every man’s 
chance to increase his earning capacity. 





We want men who can “do things” to handle 
a proposition that excells anything heretofore 
presented by an insurance company. 








It is so attractive to those seeking safe invest- 
ments that the salesman finds no difficulty in its 
negotiation. 







An interview with me will convince you of the 
extraordinary merits of our offer. If unable to call 
a letter will receive equal consideration. 


W. E. A. WHEELER, 


President 










UNION NATIONAL LIFE INSURANCE CO. 


HOME OFFICE 


PENNSYLVANIA BUILDING, PHILADELPHIA, PA. 


















The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional record 
for 29 years for Low Rate of Mortality, Prompt Payment of 
Claims, Economy of Management, Security of its Funds and 
Satisfactory Results for its Policy Holders. 


Gross Assets January 1, 1909, $13,502,474,51 


ERNEST E. CLARK, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Albany, N. Y. 












Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 








The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 









LIBERAL CONTRACTS 





W. H. GREGORY, President 























